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Akron, O. 


OUNDING Robin Hood’s barn, 
the columnar expedition which 
set out from the home office in 
Detroit nearly two weeks ago en- 
route to the rubber capital via 
New York and other points east, 
has arrived in plenty of time for 
the finals of the Chevrolet soap 
box derby. The grand finale 
takes place Sunday down a stif- 
fish hill in the neighborhood and 
from what I have observed in the 
day I have been here I agree with 
Chevrolet that this classic is in- 
deed “the greatest amateur racing 
event in the world.” 
* * ca 


STRICTLY speaking, it really 
is a coasting match, but inasmuch 
as the time element is the decid- 
ing factor, one is not straining a 
point in calling it a race. Here 
will assemble the soap box cham- 
pions of 53 different cities, who 
have won their local champion- 
ships in contests promoted by as 
many different local papers. 
Those victories qualify them for 
the championship sponsored by 
the Chevrolet company, the sec- 
ond annual event under that com- 
pany’s direction. 

Analyzing the qualifying trials, 
one finds that to select these 
qualifiers more than 50,000 kids 
had to compete. These trials un- 
questionably must have been wit- 
nessed by more than three mil- 
lions of people. And Chevrolet's 
reward for this effort is doing 
something for the kids, and in- 
cidentally having millions of 
people reminded of the company’s 
sportsmanship. 

na * * 


ONLY TWO of the 34 city 
champions of last year who com- 
peted at Dayton have been able 
to come back for a second crack 
at the title now held by little 
Robert Turner, of Muncie, Ind. 
One of these is Jack Fuersten- 
berg, of Omaha, now 16 years of 
age, whose car was the fastest at 
Dayton, but who was so soaked 
by the handicappers that he could 
not win the title. However, last 
year his car was judged the best 
built and won the Kettering 
trophy because of its classy looks. 

The other ig Walter York of 
Knoxville, Tenn. This time, too, 
we have new faces, for from the 
Pacific coast come the champions 
of Portland, Seattle, and Oakland. 

* * * 


IT WAS at Philadelphia 
the conductor dropped in on Max 


Leister, sales manager of the Sun| 


Oil Co., whose fertile brain 
hatched the idea of initialing the 


(Continued on Page 21, Col. 1) 





|Commission and 


Knudsen, Grant 
See Further Gains 
For Coming Year 


Detroit, Aug. 9. — In an- 
nouncing completion of the 
one-millionth 1935 motor ve- 
hicle, 64 days earlier than 


the millionth vehicle was| 
turned out last year, W. S. Knud- 
sen, vice-president of General 
Motors, yesterday predicted that 
the calendar year of 1936 would 
top 1935. Knudsen’s statement 
supported by R. H. Grant, vice- 
president in charge of sales, who 
predicted that sales next year 
lead 1935 by a good margin, with 
the heavy buying demand de- 
veloping in the farm states. 

The millionth car built by Gen- 
eral Motors this year was a Chev- 
rolet Master deluxe town sedan 
which rolled off the assembly line 
about 10 a.m. Wednesday. Last 
year the corporation did not pass 
the million mark until Oct. 10. 
The millionth car this year was 
number 1,384 in a Chevrolet full 
day production of 5,600 units. The 
motor number was 5,462,112. These 
production figures did not cover 
the Opel cars and Blitz trucks in 
Germany and the Vauxhall cars 
and Bedford trucks in England. 

Discussing the outlook for 1936 
both Grant and Knudsen agreed 
that present price levels are likely 
to be maintained during the com- 


(Continued on Page 20, Col. 1) 





siGM Hits Million Mark 


To Veteran Readers 


25, 


N Aug. 
tenth birthday. 


1935, Automotive Daily News will celebrate its 
We are proud of the fact that among 


our current readers are hundreds of loyal friends who have 
subscribed to Automotive Daily News from the time the first 


edition rolled off the press. 


We consider this loyalty a high 


compliment and we would like to invite these old-timers to 
celebrate with us on our tenth anniversary. 


In commemora- 


tion, we are planning to publish an edition which we believe 
you will be proud to place among your keepsakes and which 


will contain a complete chronology 


past decade. 
Send us your 


most recent photograph. 
some of your experiences during the past ten years. 


of events during the 


Let us hear 
We 


would be pleased to know why you have stood by ADN and 
what you think of ADN now. Send your photos and story to 
Automotive Daily News, 527 New Center Building, early so 


that you may participate in our birthday party. 


Thank you. 
—The Editors. 








AMA Member’s July Output 
Seen 256,200; Total 316,000 


New York, Aug. 2.—Members of 
the Automobile Manufacturers’ 
Assn. produced 256,200 cars and 
trucks last month—an increase of 
32 per cent over the correspond- 
ing month last year and a drop 
of only 7 per cent under June, 
1935, the preliminary estimate 
issued by the association today 
revealed. Total industry output 
including Ford on this basis would 
probably run about 316,000 units. 

Output of association members 
for the first seven months this 


Dsiiieas Signs tienen 


Truck Regulation Bill 


BULLETIN 


Washington, Aug. 9.—President 
Roosevelt today announced that | 
he had signed the bus and truck 
regulation measure. At the same 
time, 
the Wilcox bill which provides 
for the establishment of air bases | 
throughout the country. 


Washington, Aug. 9.—-Interstate | 
truck and motor bus operation 
with all its manifold ramifications 
is going under Federal control for 
the first time in the industry’s 
history. A 10-year fight ended 
this week when the Senate 
adopted House amendments to the 
bill the upper chamber passed 
last April and dispatched the 
measure to the White House. 

The new law, administration- 
sponsored and supported by all 
elements involved, will go into 
effect Oct. 1, placing interstate 


|passenger and freight motor 
that 


transportation under the same 
regulatory status as_ railroads. 
Rates and routes will be super- 
vised by the Interstate Commerce 
certificates of | 
necessity and convenience will be | 


he said he would approve | 


required. Bus and truck lines in 


operation prior to June 1 last will | 


be given these certificates auto- 


matically but new lines will be} 


(Continued on Page 3, Col. 1) 


The Top Ten 


Passenger Cars 
First Ten in Registrations 
as Reported in ADN Today 
1935 1934 
Pos. Pos. 
1—499,272 802,380— 1 
2—322,263 277,663— 2 
3—218,174 163,785— ¢ 
4— 98,868 50,413— 
5— 82,120 35,288— 6 
6— 76,730 42,558— 
7— 41,296 Huds.* 34,302— 
8— 34,675 Buick 31,616— 
9— 24,516 Chrys. 13,383—10 
10— 21,424 Stude, 23,339— 9 
*Includes Terraplane 

Total All Makes 

1,497,157 1,022,147 

Complete Six Months Pas- 
senger Car Tables on Pages 
20-21, 


Make 
Ford 
Chey, 
Plym. 
Dodge 
Olds. 
Pont. 





| facilities that in- 


|volves an ex- 
penditure of 
$14,500,000, was 


| H. Curtice, pres- 


/ment rene 


year is estimated at 1,791,981 units 
an increase of 21 per cent over 


the output for the same period 
last year. 
The estimate which is based 


upon reports of factory shipments 
covers the operations of all but 
one of the major American pro- 
ducers. It is summarized below: 
July, 1935—-256,200; June, 1935 
274,093; July, 1934—-194,727; seven 
months, 1935 1,791,981; seven 
months, 1934 —1,676,898. 


‘Buick to Spend 
$14,500,000 for 
Plant Renewal 


Flint, Mich., Aug. 9.—A _ pro- 
gram of expansion and rehabilita- 
tion of the Buick Motor Co.’s 
manufacturing 


announced to- 
day by Harlow 


ident and gen- 
eral manager. 
While the com- 
pany has regu- 
larly maintained 
a schedule of 
plant and equip- 
wal, the 





H. H. Curtice 


present pro- 
Curtice said, involves the 
modernization of _ all 
Buick factories, installation of 
new machinery, tools and equip- 
ment, and the rearrangement of 
plant facilities in preparation for 
a substantially increased produc- 


gram, 
complete 


tion in 1936. 

“This large expenditure,” Cur- 
tice added, “represents a com- 
|plete revamping of the Buick 
(Continued on Page 5, Col. 1) 








Analysis Refutes 
Charges Young 


Only Find Jobs 


Ratio of Younger Men Is 
Up During Expansion, 
Down in Slump 


New York, Aug. 9.—Alvan 
Macauley, president of the 
Automobile Manufacturers’ 
Assn., today made public a 
report, presented to him by 


the association’s statistical staff, 
which casts new light on the 
question of employment of older 
men. 

The report offers evidence that 
the average age of unskilled and 
semi-skilled men employed in fac- 
tories in this country, and par- 
ticularly the proportion of these 
employes who are past 40 or 465, 
is directly related to the rate at 
which an industry or company is 
growing. 

On the basis of U. S. census 
figures and other authoritative 
sources, the report established 
that in the overwhelming major- 
ity of industries, great expansion 
has resulted in reducing the pro- 
portion of older men, while sta- 
tionary or declining employment 
has resulted in a systematic rise 
in the proportion of older em- 
ployes. 

A striking factor was that a 
very few industries, among them 
automobile manufacturing, moved 
against this normal current. The 
automobile industry expanded 
employment of unskilled and 
semi-skilled men by 39 per cent 
& Ca. 3) 





(Continued on Page 


Fi aaa Wines 
Will Co-operate 
With NADA Plan 


Aug. 9.—The co- 
American Fi- 


St. Louis, Mo., 
operation of the 
nance Conference, representing 
275 independent finance compa- 
nies, located in all the states, has 
been pledged the National Auto- 
mobile Dealers Assn. to improve 
the present dealer status, accord- 
ing to a statement by F. W. A. 
Vesper, president of NADA, in 
the current issue of the official 
NADA Bulletin. 

The pledge is in the form of a 
resolution received by Vesper 
from Paul Jones, president of the 
conference, whose letter trans- 
mitting the resolution is quoted 
in part as follows: 

“Recognizing that the future of 
our members depends entirely 
upon the success of the inde- 
pendent dealer, and that he in 
turn requires our services, we 
wish to co-operate in any way 
possible to better the condition 
of the dealer body.” 

The resolution follows the re- 
cent brief submitted to all man- 
ufacturers by NADA requesting 
that a more equitable dealer 


(Continued on Page 2, Col. 2) 





come 


at lower prices, 


On Payrol 
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AMA Labor Study ae Charges of Age Ban 


Men Over 40 Predominate 


ls of Industry 


(Continued from Page 1) 


between 1920 and 1930, yet it ac- 
tually experienced an increase of 
51.3 per cent in the number of| 
these employes who were 45 or} 
older. 

Auto Industry Exception 

Relative to its rate of growth, 
the automobile industry was| 
shown to have increased its pro- | 
portion of older employes more| 
than most other industries in this 
country between 1920 and 1930. 

Additional data for later years 
indicates that the older men have 
been given marked preference, 
both in continuity of employment 
and in volume of wages during 
the depression years. 

“This data should be of great 
value in obtaining a more correct 
appraisal of the problem of the 
older worker,” said Macauley in 








Who said the oldtimers were out? 

This worker may be on the hooks, 

but he certainly is not on the 
skids as his smile attests. 


commenting on the report, “espe- 
cially during this present period | 
when questions of employment 
are of general concern. 

‘It is particularly interesting 
that the figures used are the 
census reports dealing with un- 
skilled and_ semi-skilled labor, 
omitting the craftsmen whose skill 
leaves them far less to fear from 
the effect of age upon their pros- 
pects of employment. 

Machines Add to Value of 
Experience 

“As to the automobile industry, 

these findings support our belief 


| with the 





Skill must be acquired no matter | 

how generous nature is with her | 

gifts of genius. That is why older 

men like the one above find wel- 

in the employment office 
lines in Detroit. 


that the effect of mass production 


methods and the intensive mech- 
anization which is necessary in 
order to obtain a better product 


does not displace 


| sity, 


older workers but rather places an 
added value upon their experi- 
ence. Machines worth thousands 
of dollars, even though almost 
automatic, cannot be entrusted to 
men with no knowledge of auto- 
mobile work, and efficiency in all 
|}operations can only come with 
practice. 

“This industry is now operating 


|/on a program designed specifically 


to favor workers who have been 
in its employ several years. The 
present report, covering a period 
antedating that program, shows 
that the operation of normal em- 
ployment practices of the industry 
was already achieving that result 
in large measure.” 

The report was founded upon 
two groups of figures: 

(1) U. S. Census of Occupation 
reports for the years 1920 and 
1930, on the basis of which a com- 


| parison was made of age changes 


among unskilled and semi-skilled 


| workers in 67 industries, accord- 


ing to the growth or decline of 
employment in these industries. 

(2) A group of reports from 
individual automobile companies 
for the period 1930-1934. 

The latter material indicated 
that the effect of expansion and 
contraction of employment upon 
age levels, as shown for all in- 
dustry in the Census decade 1920- 
1930, was reflected also in the op- 
erations of individual automobile 
companies between 1930 and 1934. 

Older Men Favored 

The developments shown since 
1930 in automobile plants are: 

1. A rapidly expanding com- 
pany virtually doubled the num- 
ber of men over 40 employed, but 
their proportion to the total em- 
ployed declined slightly. 

2. Five companies whose com- 
bined employment remained vir- 
tually unchanged, showed an in- 
crease of almost 20 per cent in 
number of employes over 40. 

3. One company whose total 
employment was reduced by more 
than 40 per cent showed that the 
number of men 40 and over de- 
clined only 30 per cent. 

4. A study of individual records 
of more than 75,000 men employed 
in 14 automobile plants during the 
1933-1934 season showed that older 
employes were given far more 
continuous employment than 
those under 30 years of age. 

5. The records for the same 
75,000 men employed in 14 auto- 
mobile plants during this period 
showed that annual earnings in- 
creased steadily by age groups 
maximum attained be- 
tween the ages of 55 and 60. 
Average annual earnings of the 
man of 50, 55 or older in this in- 
dustry were more than 60 per 


cent higher than the average for | 


employes under 30. 
Finance Firms 
Will Co-operate 


With NADA Plan 





(Continued from Page 1) 
| franchise contract be granted re- 
tailing dealers. It states, in 


the neces- 
of the at- 


companies recognize 
to the industry, 
tainment “of the 
pointed to in the NADA program 
dealing with problems possible of 
correction through co-operation 


of automobile manufacturers and | 
their de: ale ra.” 
sHC ¢ Changes 

New York, g. 9-—F. J. Harmon, | 
formerly manager of Harvester’s In- 
ternational truck branch in Philadel- 
phia, has been appointed New York 
branch manager, in charge of the 
sales and service of International 
motor trucks in the metropolitan 
area. P, V. Moulder, formerly New | 
York branch manager, has’ been 
transferred to the home office in 
Chicago and has been appointed 
asst. district manager of the East- 


ern District. 


ef- | 
fect, that the independent finance | 


objectives} 





*s Old But He’s Awfully Tough 





Here is another old timer happy at his work. These men are the 
real backbone of any organization in training youngsters and creating 
that intangible but most important something called esprit de corps. 


Hope Federal Truck Law 
Will End State Bickering 


Richmond, Va., Aug. 9 (UTPS). 

Completion of the new truck- 
licensing reciprocity agreements 
between Virginia and West Vir- | 
ginia and between Virginia and | 
Florida has attracted public at- | 
tention once again to the con- 
stant warfare among the states 
over motor vehicle fees and privi- 
leges. 

Hardly a month passes that 
trouble does not arise. Dozens of 
costly arrests are made; motor 
vehicle commissioners travel hun- 
dreds of miles to peace confer- 
ences. Virginia has had difficul- 
ties at one time or another with 
nearly every state east of the 
Mississippi river, through no ap- 
parent fault of the common-| 
wealth. And other states likewise | 
have been kept in turmoil. 

There is hope that the new) 
Federal bill for the regulation of 


tial clearing house, where mis- 
understandings may be settled be- 
fore they reach the stage of open 
warfare. 

“Much, however, remains to be 
accomplished hy the states,” it 
was pointed out here. “It is their 


truckmen and shippers from an- 
noyance and loss. The surest way 


regulations as will respect the 
rights of other states.” 


Chrysler Plans 
$350,000 Plant 
At Walkerville 


Detroit, Aug. 9.—Ground will be 
broken immediately for an addi- 
tion to the plant of the Chrysler 








motor carriers will straighten out |Corp., in Walkerville, —_ 
some of the tangle. Supervision | Mansfield, president, 

of regular interstate movements | "Ounced. 

will tend to make the Interstate| The building and equipment 


will cost $350,000. Plans for the 
building were drawn by Hamilton, 
Ont., architects. Additional as- 
sembling space is needed, 


Commerce Commission an impar- 


Third Own Cars 


| obligation to protect their own | 


Mans- 


, ° je Sk i ‘ > *E 
Washington, Aug. 9. — Average | Aeld —_ to — of the 
family possession of automobiles is | SRCTORESG CROCE . _ 
indicated in results of surveys by ’ 
the Department of Commerce of Get Bus Order 





| 
| 
| 





consumer use of selected goods and Toledo, Ohio, Aug. 9.—Brown-Lipe | 
survices. In a report on Fargo, N.| helical gear transmissions and Spicer 
D., made public this week, it is| needle bearing universal joints are 
| stated that of 718 families reporting,| being supplied for the 401 Yellow 
217 own no car, 486 own one, 13| Coaches recently ordered by The 
own two, and two own three or more.| New York City Omnibus Corp. 





| 
| 


In the Amen Corner 





This group of workers have an age average of 52 years. This is not 
a shunting room of a St. Peter’s ward, but a place where experience 
is most essential. Let the picture speak for itself. 





to do this is to adopt only such | 





Western Jobber 
Report Improved 
Sales Volume 


Salt Lake City, Utah, Aug. 9. 


| B. W. Ruark, general manager of 


the Motor and Equipment Whole- 
salers Assn., who has been con- 
ducting a series of jobber meet- 
ings throughout the west, re- 
ported here today that a survey 


indicates generally improved 
business conditions and a sub- 
stantial increase in volume by 


| wholesalers. 


“The increased volume reported 
by jobbers in the west may be at- 
tributed largely to their experi- 
ence gained in _ better selling 
methods, due to the depression,” 
stated Ruark. “Jobbers, in other 
words, have worked harder for 
business and gone after it more 
intensively. The results they have 
secured prove their importance in 
the scheme of automotive distri- 
bution. 

“T have found a greater spirit 
of co-operation among members 
of the automotive jobbing trade 
than at any previous time, due to 
their realization of the need for 
united effort because of new com- 
petitive conditions with which our 
trade, like all others, is faced. 

“Everywhere I have noted a 
more lively interest in the pro- 
gram of the MEWA and its ap- 
peal for unity among jobbers ef- 


| fectively to protect and promote 
| their interests. 


Particularly has 
this been so of the association’s 
plan for classifying and grading 

manufacturers’ selling policies, 
since it is well recognized that 
sound selling policies back of 


| merchandise distributed by job- 


bers is a prime essential to a 


| sound and profitable jobber dis- 








| cision made 


tribution.” 

Thus far, Ruark has appeared 
before the Missouri Valley Job- 
bers Assn., at Omaha, Neb.; the 
Rocky Mountain Automotive 
Wholesalers Assn., at Denver, 
Colo., and the Utah Automotive 
Jobbers Assn. in this city. His 


| schedule calls for holding a num- 


ber of meetings in the western, 
northwestern and southwestern 
states during the next 30 days. 


has am-| ord and GM 


Facing C ontrol 
 Yitte in Japan 


Tokyo, Aug. 9. A cabinet de- 
it likely today that 
considerable interests of Ameri- 
can automobile manufacturers in 
Japan would be subjected to a 
system of rigid governmental reg- 
ulation because of the army’s de- 
termination to control industry of 


vital importance to its military 
program. 
The cabinet approved unani- 


fA | entation to 
| 1936. 


mously the draft of an automo- 
tive industry control law for pres- 
Parliament early in 


If passed, it would affect 


ithe status and business prospects 


| 


B role of the 


of assembly plants of the Ford 
Motor Co. at Yokohama and 
General Motors Corp. at Osaka, 
where American companies have 
invested millions of dollars. 


Gen. Senjuro Hayashi, minister 
of war, urging the cabinet to ap- 
prove the bill, stressed the vital 


automotive industry to 
the Japanese empire’s defense dis- 
positions. 

Automobiles would be the sec- 
ond large American industry in 
Japan to suffer government con- 
trol owing to military importance. 
Japan’s petroleum control law has 
been affecting seriously the Stand- 
ard Vacuum Co. and has been 
subject to Japanese and American 


diplomatic exchanges for a year 
without an agreement. 
The Ford and General Motors 


plants for five years have turned 
out approximately 80 per cent of 
all the automobiles sold in Japan, 
or about 10,000 apiece annually. 









Administration-S ponsored | 


Act Effective October Ist 


(Continued from Page 1) 


required to prove their right to | 
permits. 

The act is part of the plan al 
Joseph B. Eastman, Federal co-| 
ordinator of transportation, for 
sweeping reforms in the common | 
carrier field designed to bring all 











|Oper ators Hail 
Federal Truck 
Regulation Bill 


| 
| 
| 
| 












interstate land, water and air Chicago, Aug. 9.—A leading 
transportation under Federal} truck operator of Chicago today 
regulation. In addition to fixing} expressed the opinion that federal 
rates and routes the I. C. C. will! regulation of the for-hire indus- 
prescribe safety facilities and) try will correct most of the evils 
hours of labor. | which have existed in the past. 
The principal House amend-| This opinion came to light in 
the course of an interview upon 





ment exempts from the provisions 
trucks carrying 
and newspapers. 
Other exemptions include trucks 
not used for hire, school buses, 
taxicabs and buses used in carry- 
ing passengers to and from cities | 
through zones adjacent to cities. 
Under the bill the I. C. C. will 
fix rates for common carriers but 
can only approve or disapprove | 
the minimum contract rate for 





the possible effects of the East- | 
man bill if it becomes law, as now | 
appears certain. 

Ben Johnson, president of the | 
Consolidated Motor Freight Ter- 
minal, Inc., and secretary of the 
Central Motor Freight Assn., 
praised especially the effects of 
rate stabilization. He stated that 
“there is no doubt about the bene- 
ficial effect of the right kind of 


of the measure 
farm produce 











Ww. 
Grant, vice-president in charge of sales, seem happy as they discuss 











contract carriers. These latter| federal regulation of the inter- 
will be required to obtain operat-| state motor freight industry, 
ing permits from the commission} which today is in a condition of 
and brokers will be licensed. chaos.” 





“Every truck operator who has 
invested his capital in the com- 
pany he controls is interested in 
rate stabilization,” continued 
Johnson. “Federal regulation, in 
the last analysis, will bring about 
a condition of eliminating com- 
panies that are overlapping oth- | 
ers entitled to the business of the 
routes over which their lines are 
directed.” 


New York Show 
To Allot Space 


To Accessories 





Truckers Pleased 


At completion of Congressional 
action on the bill John W. Blood, 
first vice-president of the Ameri- 
can Trucking Assn., said: 

“The overwhelming vote in fa- 
vor of the Motor Carrier Bill was | 
particularly pleasing to the or- 
ganized trucking industry. For 
more than two years we have) 
worked for reasonable regulation. 
Under the code we made consider- | 
able headway but we realized the 
importance of obtaining a more 
permanent form. This bill fills 
the gap created by the voiding of 
the code. 

“The bill is not perfect but we 
believe it is the best obtainable 
for the present, and under proper 
rules and regulations to the pro- 
mulgated by the I. C. C. will re- 
sult in much benefit to the indus- 








Washington, Aug. 9. 
| Coyle, president of the Chevrolet 
Motor Co., will be called before 
the House Military Affairs Com- 
mittee early next week to tell 
what he knows about the activi- 
ties of Joseph Silverman jr., in 
connection with large War Dept. 
orders for motor vehicles, This 
week Norman K. Haig of Detroit, 
in charge of General Motors sales 
to the Government, and J. B. 
Woodside, Washington fleet sales 
representative of the corporation, 
told the committee Silverman had 
proposed a scheme whereby $10,- 
000,000 worth of business was to 
be split between Ford, Chevrolet 
and Chrysler, or just Chevrolet 
and Chrysler, and Silverman was 


























New York, Aug. 9.—The first 
allotment of space in the acces- 
sories parts and shop equipment 
section of the National Automo- 
bile Show here, Nov. 2-9, will be 






try, as well as to the shipping “ to take a $750,000 commission. 
public. We do not believe this| Made Aug. 12. ; Silverman built up a large busi- 
To be considered in the alot-| ,o:, dealing in excess Army sup- 


legislation will tend toward the 
creation of monopolies in trans- 
portation. The thousands of truck 
operators will continue in business 
under Federal control. The legis- 
{ lation does not discriminate 
against the small operator; on the 


ment, applications must be re- 
ceived before noon of that day. 

All passenger car space on the 
first and second floors has been 
sold and all commercial space on 
the third floor has already been 


been under Congressional and 
Grand Jury scrutiny he has been 
barred from the War Dept. Ac- 
cording to Haig, Silverman pro- 
posed to “cut” Haig, himself and 





contrary it will help him obtain a| taken. _ |others in on a rake-off on Chev- 

fair rate for his services.” According to Alfred Reeves, | polet sales to the Government. 
Eastman paid tribute to the ef-| ™@n4ser, the number of acces | Haig said: 

forts of the A.T.A. for passage | S°°Y 4PPlications on hand is grat “We were to bid on a dealers’ 

| of the bill and added: ifying. discount, plus his (Silverman’s) 


commission and he would split the 
| business between Ford, Chevrolet 
|and Chrysler, or just Chevrolet 
and Chrysler.” 


“The act will, I am sure, help to 
| stabilize conditions and make 
them more favorable to the de- 
velopment of the trucking indus- 


11-Year-Old Beats 48 
To Win Richmond Derby 





try along sound lines. It has been Richmond, Va., Aug. 9 (UTPS). Haig said Coyle would have 
a rather common impression that A crowd estimated at several| nothing to do with Silverman's 
this legislation was designed pri-| thousand witnessed the second} plan and that he himself had 
marily for the protection of the| annual running of the Soap Box /|thought there was _ something 


| railroads. I have never so re-| Derby here, sponsored by the | “funny” about it. 


plies but since his operations have | 


the production of the millionth GM car this year. 
better showing in 1936. 


Coyle Called to Testify 
In Army Orders Probe 


M. 4K. | 





| General 
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White House OK’s Federal Bus, Truck Control Bill 


One Million 





S. Knudsen, vice-president of General Motors Corp., and R. H. 


They predict a 








W oodside testified he had heard 
of the proposed deal through Haig 
and Frank Speicher, New York 
inner-tube dealer, who has al- 
ready given the committee a sim- 
ilar account. Silverman has en- 
tered a general denial. Woodside 
told the committee he had con- 
tacted Silverman to find out why 
General Motors had been “written 
out” of specifications for automo- 
biles and trucks for the Army. 

Another witness will be Col. 
Frederick H. Payne, asst. secre- 
tary of war in the Hoover admin- 
istration, who, the committee has 
been told, was instrumental in 
putting Silverman in touch with 
Motors officials. Col. 
Payne told Haig Silverman was 
a “fine fellow,” the motor official 
testified. 


Files Statement 
Washington, Aug. 9.—The Stand- 
ard Oil Co. of New Jersey this week 
filed with the Securities and Ex- 
change Commission a_ registration 
statement covering 100,000 shares of 
capital stock having a par value of 
$25 each in connection with its em- 
ployes’ fifth stock acquisition plan. 
The prospectus states that the price 
for shares of the company in con- 
nection with the plan for the 
1-June 30 period was $41.50 per 
share and that the price for the 
current half-year will be $45.50. 
The company reported a 
sheet showing total assets Apr. 
last of $1,087,247,549, being the first 
billion-dollar company to register 
securities under the Act of 1933. 





Richmond News-Leader and the 
Emrick-Chevrolet Motor Car Co. 

The winner, taking home the 
Richmond championship, $10, a/| 
| gold medal, a wrist watch, a sil- | 
ver cup and a free trip to Akron, | 
O., for a chance at the national 
title and other prizes, was Wel- 
lington Goddin, 11 years old. He 
goes to Akron Aug. 11 to compete 
in the national championship. 

A fast field of 48 racers entered 
the contest. 


garded it. It will be of help to 
the railroads, no doubt, but it will 
not relieve them from motor car- 
rier competition.” 

John M. Meighan, secretary- 
manager of the National Assn. of 
Motor Bus Operators, notified | 
members that the act applies not | 
only to those operators who cross 
state lines but also to every oper- 

; ator doing an interline business | 
with operators that do cross state | 
borders. 

Meighan pointed out that in the 















Shooting at New Marks 


Jan. | 


balance | 
30 | 


| 


| will 
| book 


| the 
| Traffic 
| Clintock, 
| nounces. 


accu Rercatl 
To Issue Traffic 
Control Manual 


New York, Aug. 9.—Publica- 
tion of a 400- page book, which 
serve as a standard text- 
on all phases of highway 
control has been undertaken by 
Harvard Bureau of Street 
Research, Dr. Miller Mc- 
bureau’ director, an- 
This is one of the pro- 
possible by grants 
which the bureau has received 
from the Automobile Manufac- 
turers Assn. 


jects made 


“Traffic Control,” will 
be issued as the successor to 
“Street Traffic Control,” a book 
published in 1925, also by Dr. Mc- 
Clintock, which is still the stand- 
ard text on this subject. 
Appreciably expanded in scope 
so as to cover all phases of the 
highway subject, including ad- 
ministration and giving equal em- 
phasis to the factors of safety 
and efficiency of highways in 
both urban and rural areas, the 
book will meet a much needed de- 


The book, 





mand in a field in which there is 
no adequate text at the present 
time. It will be suitable for stu- 
dents, engineers, administrators 
and all others interested in street 
and highway problems. 

In addition to setting forth the 
principles which govern the safe 
and expeditious flow of traffic, 
the book will include actual sur- 
vey, analytical and operating 
methods which have an immedi- 
ate application in all states and 
cities. 

The first draft of the book is 
now nearing completion and the 
schedule calls for its publication 
by the McGraw-Hill Book Co., 
sometime before the end of the 
present calendar ye ar. 


Studebaker J uly 
Exports Reported 
Best in 7 Years 


South Bend, Ind. Aug. 9.— 
Climaxing a steady increase in 
business during the first half of 
1935, Studebaker Export Corp. 
registered the largest July vol- 
ume since 1928, according to fig- 
ures released today by Arvid L. 
Frank, president. 

Studebaker export business last 
month was 31 per cent better 
than in July, 1934. Both cars and 
trucks participated in the in- 
crease. 

“One interesting feature of the 
record,” commented Frank, “is 
that it reverses the usual trend 
in showing an increase over June 





| distributors 


| but a matter of conversation 


of this year. 

“So far as Studebaker overseas 
are concerned, the 
depression ceased to be anything 
al- 
most two years ago. Since then 
the trend has been consistently 
upward and I confidently look 
forward to an even_ greater 
strengthening of our excellent 
position in world markets.” 


Rubber Export Up 





bill’s definitions the term “com- | Montreal, Aug. 9.—Canada’s ex- 
} mon carrier by motor vehicle’ Imports Double port of rubber in June was valued 
means “any person who or which| washington, Aug. 9.—Great Brit- at $1,026,921, compared with $885,152 
undertakes, whether directly or| ain imported almost twice as many in May and $1,028,550 in June, 1934, 
by lease or any other arrange-| motor vehicles during the first half the Dominion Bureau of Statistics 
ments, to transport passengers or| of this year as in the corresponding reports. 
k I g t ye I : - : . 
property, or any class or classes} period of 1934, the Department of Pneumatic tire casings as usual, 
of property, for the general pub- Commerce was advised this week by was the largest item. They went to 
lic, in interstate or foreign C, = see, ag commercial at 70 countries to the value of $592,465, 
Ske, : nag XP tache at London. The value of cars |as against $550,139 in June last 
commerce by a vehic le for imported was 1,402,791 pounds. In year. The larger markets were as 
compensation, whether over regu-| seneral, British trade in the first follows: Brazil, $67,309; British 
lar or irregular routes, including] six months of 1935 showed a slight South Africa, $59,732; Sweden, $54,- 
such motor vehicle operations of} decline in imports and a fair in- 765; New Zealand, $49,520; Nether- 
carriers by rail or water, and of| crease in exports. The adverse bal- lands, $42,430; Iraq, $30,011; Egypt, 
> 2ss Or rardi > anies.”| ance of trade of the United King- $2 8; Straits Settlements, $28,- 
express or forwarding companies. Se ak Madd Of tee Gaeta ae “| After having established new Pontiac highs, H. J. Klingler, president | eae? a J: : cecate fo hing $93" 
> . ras © j . ) aleca, 324,145; é d<60,- 
An effort was made in the 124,000,000 pounds, or 19,000,000 on and general manager, and D. U. Bathrick, assistant general sales | 975! Svria. $20.688: Palestine, $17, 
z 5 , i VU ‘ j« ©) é pe ,02 : i Ss » 9” 
House to insert an eight-hour day| jow the corresponding figure last | manager in charge of the east, try a new kind of marksmanship at | 908: France, $16,176; Dutch East 
provision but this failed. year. the annual Pontiac employes picnic. | Indies, $10,363; Venezuela, $10,010. 
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Business Leaders Denounce Proposed Tax Plan 
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C. of C. Spokesmen Brand 
Bill Unsound, Detrimental 


Washington, Aug. 9.— Senate 
Finance Committee hearings on 
the $250,000,000 tax bill passed by 
the House have ended with a final 


drumfire of denunciation of it by | 
American busi- | 
|reason of the direct effect of the 
suggested taxes upon the few or| 
the many but because of the ef- |B 
fects upon our present and future | § 


spokesmen for 
ness, four members of the U. S. 
Chamber of Commerce committee 
on Federal finance. 


testimony for 
measure and writing its 
ported to the Senate early next} 
week. 


Ford Example 
Immediately after hearings} 
ended Senate revolt against the | 
bill got under way with Senator 


Vandenberg (R., Mich.) leading 
the attack. He warned the bill} 
would deal a disastrous blow to 


the Ford Motor Co. and other 
large employers. Under it, he 
charged, the federal government 
would collect about $270,000,000 
in estate and inheritance taxes on 
Henry Ford’s estimated $300,000,- | 
000 interest in the company, ad- 
ding: 

“There need be no speculation 
as to what will happen to this 
great industrial enterprise under 


The commit-| 
tee is now digesting voluminous | 
and against the) 
own | 
draft of a bill which will be re-| 





this proposed legislation. It would 
be driven into diversified owner- 
ship, which can come only 
through enormous ultimate stock 
sales to the public. It will be 
robbed of the integration which 
has made it what it is—the em- 
ployer of 100,000 persons directly 
in Wayne County, Mich., alone, 
and the indirect employer of 
countless other hundreds of thou- 
sands. 


Wall Street Values 


“Bluntly, it will be driven into 
the hands of Wall Street, or its 
equivalent, and the money chang- 
ers, who have striven vainly in 
year past to achieve this end, and 
whom this administration says it 
proposes to drive from the tem- 
ple, will have been handed the 
Ford dominion, which in no other 
manner could be obtained. This 
bill means short-sighted destruc- 
tion, not distribution, of wealth.” 


As the hearings closed, five 
Democratic members of the com- 
mittee, Senators King, Utah; 
Gerry, Rhode Island; Byrd, Vir- 
ginia; Walsh, Massachusetts, and 
Gore, Oklahoma, frequently 
showed hostility to features of 
the House bill. Indications were, 
consequently, that a coalition of 
Democrats and Republicans on 
the committee would modify the 
bill before submitting it to the 
chamber. Defeat for the proposal 
of Senator LaFollette (Prog., 
Wisc.) to broaden the measure 
into a billion-dollar bill was also 
forecast. 

Pittsburgh’s Plight 

Mayor McNair, of Pittsburgh, 
was applauded by the hearing gal- 
lery when he assailed the Admin- 
istration. He said: 

“The Federal government took 
$79,000,000 out of Pittsburgh last 


year and this bill would double 
that amount. The people cannot 
stand it. How are we going to 


get money to run our city if you | 





take it all?” 

The so-called share-the-wealth | 
bill jammed through the House by 
the administration is an “unsound 


and impractical measure which 
would have a detrimental effect 
upon economic progress and 
would retard recovery,” the Cham- 
ber spokesmen agreed. In his 
testimony, the chairman of the 
Chamber committee, Fred H. 


Clausen, president of a Wisconsin 
farm machinery manufacturing 
company, asserted the act would 
put a brake upon industry by 
driving capital into tax - exempt 


securities instead of business 
ventures. 
“These surtax proposals,” he 


| administration, saying: 


said, referring to income _ tax 


changes, “like the proposals to in- | 
Federal | 


crease substantially the 
death dues, in our judgment 
should be opposed by small and 
large business interests— not by 


business operations. 
Kills Initiative 

“It is the individual with sub- 
stantial income who must be re- 
lied upon to assume the risk of 
new projects and to furnish the 
money for increase of capital of 
established enterprises. If such 
individuals be driven to legal ave- 
nues of avoidance, business and 
employment must suffer and, in 
the end, government 
also.” 

Fred R. Fairchild, 
political economy at Yale Uni- 
versity, told the Senators: 


“It is clear that the determin- | 


ing factors in producing revenue 
are not high rates—certainly not 
extremely high rates—but the 
amount of taxable incomes and| 
the volume of taxable business | 
activities. The present tax system | 
would quickly produce very much | 
greater revenues should normal 
business activities be restored.” 

Ellsworth C. Alvord, who has 
served in various capacities as ad- 
viser to Congress and to the 
Treasury Department in shaping 
revenue legislation, assailed the 
“innumerable inequities” 
excess profits tax. 


Hits Stockholders 


“The impact of the proposed 
tax on stockholders,” he declares, 
“is a matter of real 
A study of the bill 
among other things, 


discloses, 


small incomes, dependent upon 
dividends as compared with other 
income subject to the normal tax 
and surtax, and a heavy increase 
in the impact of the tax upon 
corporate earnings that, under 
existing policy, would be available 
for dividends to stockholders, es- 
pecially a heavy increase in the 
impact if such dividends were re- 
ceived by small stockholders.” 
Roy C. Osgood, vice-president | 
of the First National Bank, Chi- | 
cago, branded the bill “an en- 
croachment by the Federal gov- 
ernment upon the revenue re-| 
sources of the states, which are | 
in most cases not now sufficient | 
for them to carry out their public 
obligations.” 


Before the Chamber spokesmen 
were heard the administration 
defense of the bill was presented | 
by Robert H. Jackson, counsel for | 





the Internal Revenue Bureau. Un- | plants, 


like his chief, Secretary of the 
Treasury Morgenthau, who re- 
fused to acknowledge sponsorship | 
of the bill, Jackson defended ex- 
tension of the “ability to pay” 
principle to income, 
and gift taxes. 


Ford Motor Co. would be wrested | 


from the family at the death of 
Henry Ford by reason of crushing 
inheritance taxes. He 
Ford’s $600,000,000 estate 
have to be disposed 
stock and bond issues and sold to 
“other interests” or the public, to | 
meet the new inheritance taxes. | 
Defends Measure 

Ford has already contended 
that under the proposed inherit- | 
ance taxes control of his industry 
would pass to Wall Street inter- 
ests and Jackson failed to refute 
him. 


In this connection Jackson 
came out squarely in defense of 
the share-the-wealth ideas of the 


“This equity might be disposed | 


revenues 


professor of 


of the| 


importance. | 


discrimina- | 
tion against incomes, particularly | 


inheritance | 
He also admitted | 
that under the bill control of the | 


said that | 
would | 
of through | 


Pontiac Plays Papa 


| was for the youngsters. 








Playing Pa to a bunch of youngsters at Walled Lake last week was just as much fun for Pontiac as it 
Here is the merry throng on the merry-go-round at the annual picnic for Pon- 


tiac employes and their families. Certainly none can doubt that happy days are here again, 


GM Will Build Diesel 


Electric Locomotives 


of in part through a bond issue, | 
or through preferred stock, or by | 
| sale of a portion of the common | 
stock. The effect of this would| 
be to convert what is now a| 
family industry into a _ widely- 
owned one, and to permit the 


| public to share in the future earn- 
|ings of an enterprise to the build- 


ing of which public patronage has 
made a substantial contribution.” 
House Ways and Means commit- 
| tee Republicans have declared 
| that application of the adminis- 
|tration inheritance tax principle 
|to vast enterprises like the Ford 
| company might result in govern- 
ment ownership and operation of 
| them. 


Buick Will Hold 
Safety Campaign 


Next 5 Months 


Flint, Mich. i 9. — Pleased | 
with the improved safety record | 
made during the Wilson No-Acci- 
dent Campaign in 26 General Mo- 
tors divisions, Harlow H. Curtice, 
president and general manager of 
the Buick Motor Co., has an-| 
nounced inauguration of a special | 
Buick no-loss-time accident cam- | 
paign for August, September, Oc- 
tober, November and December. 
The campaign will be known as 


|the Harlow H. Curtice No-Acci- 


dent campaign. 

Declaring that he felt the Wil- 
son safety contest has set a yard- 
stick for safety in industrial 
Curtice emphasized the 
humanitarian side of the acci- 
| dent problem and urged divi- 
sional safety supervisors within 
| the Buick organization to get be- 
|}hind the campaign enthusiasti- 
cally. 

Buick plants showed a gain of 
| 63.7 per cent in no loss time acci- 
| dents in April, May and June of 
this year as compared with the 
| corresponding period last year. 


Business Activity Up 


As Farm Incomes Rise 
Washington, Aug. 9.— Business 
activity in July was higher than 


|a year ago, according to the De- 


partment of Commerce, which 
calls attention to the fact that in 
July, 1934, a recession was in 
| progress. 


Farm incomes for the first half 
| of this year are estimated by the | 
Department of Agriculture at 
$2,975,000,000, including rental 
and benefit payments, compared | 
with only $2,616,000,000 in the cor- 
responding period of 1934. 


|tached to the locomotives, 





New York, Aug. 9.— The first 


continuous assembly plant ever||! 
built for the production of Diesel- | 


electric locomotives is being con- 
structed by the General Motors 
Corp. at the McCook, IIl., factory 
of the Electro-Motive Corp. a 
General Motors subsidiary. 


eo 





To permit mass production of | 


Diesel 
efficient basis as automobiles, ar- 


|rangements are being made for a 
| moving production line resembling | 


|that of the continuous assembly 
line of automobile factories. The} 


locomotives on the same) 


| 
| 


|locomotives in process of assem- | 
bly, however, will move overhead | 


{through the plant on cer 
ener than on the carrier belts | 
used for automobiles. 

The locomotive assembly line | 
‘oil be more than 500 feet long| 
and 104 feet wide. This will be| 
divided into 24 construction bays, | 








in which various parts will be at- | 


with 
the help of one 200-ton and two 
30-ton electric traveling cranes. 
The McCook plant will 
operations around Nov. 1. 
The Diesel engines used in the 
locomotives will be supplied by 
the Winton Engine Co. of Cleve- 
land, another General Motors sub- 
sidiary. Other parts of the loco- 
motives will be fabricated, an- 
nealed and assembled in the 


| McCook plant. 





Timken to Transfer 


Rock Bit Division 
Canton, O., Aug. 9.—Transfer of 
the rock bit division of the 
Timken Roller Bearing Co. from 
Canton to Mt. Vernon, O., has 
been announced by officials. The 
company has taken over the fac- 
tory there formerly occupied by 
the Hope Engineering Co. 
Production of the rock drill 
bits, started about two years ago, 
has become an increasingly im- 
portant phase of Timken opera- 
tions. 
ahead of last year. 


Production this year is far | 


start | 


|| 


‘| 





| 


|now that the close contacts 





} 

The new division is expected to} 
be in operation within 60 to 90) 
days and the plant will provide} 


employment for 


100 men. 


Tax Collections Up 
Little Rock, Ark., Aug. 
line tax collections "for July 
$651,687.04, compared with $638,- 
303.61 in July, 1934, according to | 


| figures given out here today by Earl 


R. Wiseman, state revenue commis- 
sioner. 


approximately | 


9.—Gaso- | 
totaled | | 








Lowly Pedestrian 
Is Smacked Again 
Windsor, Ont., Aug. 9.— 
New traffic laws which 
would make jay - walking 
| punishable by fine were 
proposed to the city council 
Tuesday by Bruce J. S. 
MacDonald, city solicitor. 
| The rules, violations of 
| which are punishable by $50 
| 


















fine, are: 

Pedestrians shall 
cross diagonally at 
sections, 

Pedestrians shall keep to 
right when walking on side- 
| walks. 

Pedestrians shall observe 
the direction of traffic and 
obey traffic signals or offi- 
cers. 

Members of the council 
said they thought such a 
measure, if passed, would 
be the first in Canada to 
punish jay-walkers. 


not 
inter- 
















WashingtonNADA 
Office Disbanded 





St. Louis, Mo., Aug. 9.—In har- 
mony with the plans discussed at 
the last meeting of the board in 
St. Louis, the National Automo- 
bile Dealers Assn. is discontinu- 


ing its Washington office and 
will consolidate its activities at 
headquarters, 


All records and effects now in 
Washington are being shipped to 
St. Louis and such of the person- 
nel as are required will be trans- 
ferred. 

The move was made in the in- 
terest of economy and efficiency 
in 
Washington are no longer needed 
as was the case under conditions 
previous to the demise of NRA, 


Spanish Market Up 


Washington, Aug. 9.—There is an 
expanding market for American 
tractors and internal combustion 

| engines in Spain, according to a re- 
port to the Department of Commerce 
from Asst. Trade Commissioner 
| Miles Hammond, at Madrid. Im- 





ports of farm implements by Spain 


last year reached 3,703,096 gold 
pesetas, compared with 2,965,967 in 
1933. 








Work Will Begi 
Project Will Aid 72, 000) 


ae a 





Washington, Aug. 9.—Automo- 
tive sales outlets throughout the | 
United States will be included | 
in one of the three special cen- 
suses announced this week by 
Secretary of Commerce Roper. | 
The projects are designed to pro- 
vide employment for 72,000 white 
collar workers now on relief rolls, | 
as well as to collect and classify | 
information to assist recovery. 

The business canvass will be- 
gin Jan. 2 next and will cover all 
business activities except 
culture and manufacturing. The 
enumerators will obtain basic in- 
formation relating to the kind of 
business establishments, employ- 
ment, payrolls, receipts, ete. The 
data obtained will be useful to 
financial, industrial and commer- 
cial organizations 
with sales promotion, marketing 
research, commercial credit and 
analysis of cost 
volume and type of business. 

Another census to be taken un- 
der the allocation of almost $10,- 
000,000 from work relief funds 
will be a survey of retail trade 
by selected areas. 


and large independent distribu- 


tors. 


Buick to Spend 
$14,500,000 for 
Plant Revival 


(Continued from Page 1) 


plants that began 18 months ago 
and will be completed within the 
next few weeks. The changes, 
additions and improvements are 
greater than have been made in 
any similar period in the last 10 
years.” 
Will Aid Business 

Aside from its important con- 
tribution to the durable goods in- 
dustry, to which large commit- 
ments have been made for new 
machines, materials and supplies, 
the program has had a signal 
effect on local business activity 
where nearly a third of the ap- 
propriation has been spent. At 
the same time, the steel industry, 
the building trades and numerous 
allied activities in all parts of the 
country have felt the effect of the 
current Buick disbursements. 

Part of the expansion program, 
it was pointed out, has been ne- 
cessitated by the increased pro- 
duction of parts production car- 
ried on at the Buick plants for 
other divisions of General Motors. 
This phase of the activity has re- 
sulted in marked changes in the 
company’s grey iron foundry and 
in the transmission plant where 
transmissions for other General 
Motors units are manufactured. 

A second phase of the program, 
Curtice said, is the extensive re- 
newal of heavy machinery and 
equipment which either has been 


depreciated or discarded as a re-| 


sult of new manufacturing meth- 
ods and processes. 

The third phase is that of re- 
tooling and re-equipping the vari- 
ous manufacturing divisions for 
current production which has re- 
quired the largest outlays for this 
purpose in recent years. A total 
of 11,290 separate tool items rang- 
ing from all types of cutting tools 


to costly sheet metal and forging} 


dies have been or are being in- 
stalled to meet the company’s 
present and projected manufac- 
turing requirements. In the ma- 
chinery group, more than 500 
separate items are listed. 
Forge Plant Improved 

Revamped extensively is the 
transmission plant, where new 
operations and improved methods 
have required the expenditure of| 
nearly $2,500,000. The result is| 
that Buick now has what experts 
regard as one of the most effi-| 
cient transmission layouts in the| 
automobile industry. 


agri- | 


in connection | 


in relation to| 


This will sup- | 
ply current data on the trend of | 
retail distribution by chain stores | 
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Automotive Sales Outlets in Federal Census 


in Jan. 2; 


Similarly, to produce 
forgings for crank shafts, cam 
shafts and numerous other parts 
| nearly $700,000 has been spent for 
| latest type drop hammers, heat 
treat and “pickling” installations 
|and other improved equipment in 
| the forge plant. 

In the engine factory, where 
| more than $1,080,000 has been ex- 
| pended in recent weeks, there has 
been a complete re-arrangement, 
|the crank shaft finishing opera- 
|tion being transferred from a 
separate building for the sake of 
greater efficiency and a more 
|}compact engine manufacturing 
unit. New tool and equipment 
installation have been made in 
this as well as other manufactur- 
ing divisions to meet new and 
more exacting production require- 
ments. 


the sheet metal plant a new type 
of bonderizing equipment is an 
innovation. 
Every Division Changed 

Another Buick operation that 
takes its place in the front ranks 
of the industry is the foundry, 
where an almost complete trans- 
formation has taken place. Ap- 
proximately $750,000 was expended 


conveyors and latest type equip- 
ment with the result that effi- 
ciency. and quality of castings are 
at a maximum while working 
conditions have been correspond- 
ingly improved. 

| Virtually every Buick manufac- 
| turing division, of which there are 
30, has been included in the ex- 
pansion program, according to 
Curtice, with largest expenditures 
going into the foundry, forge, 
sheet metal, axle, differential, 
transmission, motor and final as- 
sembly plants. 


Southern Dealer 
Would Purchase 
Austin Factory 








Atlanta, Ga., Aug. 9 (UTPS).— 
R. S. Evans, president of the 
Evans Motors of Georgia, Inc., is 
completing arrangements to take 
over and reopen the closed plant 
of the American Austin Car Co., 
Butler, Pa. 

Evans, who, for the past three 
years, has distributed 70 per cent 
of the cars produced in the plant 
through a southwide sales organi- 
zation, has put in a cash bid of 
$5,000 for the property, which 
R. O. Gill, former president and 
liquidating trustee for the firm, 
has petitioned the courts to 
accept. 

Should the sale be completed, 
as is anticipated, Evans is to as- 
sume a $150,000 first mortgage 
| held by the Standard Steel Car 
Co., $35,250 in defaulted mortgage 
interest, and $33,849.83 in delin- 
quent city and county taxes. 

In return for this, he will take 
over a plant, the value of which 
is $2,000,000. A car similar to the 
old Austin, but of more modern 
design and construction, would be 
produced, production starting in 
1936. 


Calumet Steel Names 


Caldwell Works Chief 


Chicago, Aug. 9.—Roy C. Inger- 
soll, president of the Calumet 
Steel Co., Borg-Warner’s recently 
acquired subsidiary, today an- 
nounced the appointment of W. 
Bruce Caldwell as works man- 
ager. 

Caldwell was associated for 
years with the Sharon Steel Hoop 
Co., Sharon, Pa., rising to the 
position of superintendent of all 
plants in 1933. 





better | 


in this important division on new} 


Pontiac in 





Evolution 








Beside extensive re-tooling in 1A large staff of artists are required to design the present-day motor- 


cars, Here is one of the steps in the designing of the 1935 
| Pontiac Silver Streak. 


Packard Old 


Timers Head 


For Annual Jamboreein N.Y. 


New York, Aug. 9. 
“Old Timers” of the Packard Mo- 
tor Car Co. 
auley, president, are heading for 
New York from all parts of the} 
nation for their annual get-to- 
gether on next Tuesday, Wednes- 


chester Country Club. 
“Old Timers” is an informal but 
extremely select Packard organi- 


in the automotive industry. 





swapping of reminiscences, 
scores and everything else that 
doesn’t come under the head of 
strictly business. 
average better than a quarter of 


ence, and it is notable that all 
top-ranking Packard factory ex- 
ecutives and larger distributors 
qualify for the club’s membership. 


Began in New York 


Eight of the 20 “Old Timers” at 
the Westchester Country Club af- 


in New York, or have spent the 


here. Lee J. Eastman, president 
and general manager of Packard- 
New York has been with Packard 
more than 20 years, 16 of them 
as head of the New York com- 
pany. M. M. Gilman, vice-presi- 
dent and general manager of the 
Packard Motor Car Co., Detroit, 


many years ago, and was for a} 
long time vice-president of the 
New York company. 

Wayne R. Bellows, general man- 
ager of the Packard Motor Car 


Packard as a truck salesman in 
Brooklyn, and for more than 12 
years was in charge of Packard’s 
Brooklyn branch before going to 
Chicago in 1933, Burton C. Budd, 
vice-president and general man- 
ager of the Packard Motors Ex- 
port Corp. is a 20 year Packard 
man, during 15 of which he has 
occupied his present post in New 
York City. 


Started 26 Years Ago 





Clinton M, Fiske, now president | 


of the Cleveland Packard Co., 
worked for Brewster & Co. in 
New York before joining Pack- 
ard-New York 26 years ago. Wil- 
liam Elliot, Packard-New York’s 
advertising and sales promotion 
manager is the youngest, by far, 
of the group, with a scant 17 
years of service to his credit. 
Clarence E. Holzkamp, presi- 
dent and general manager of the 
Packard Westchester Co. also 
started with Packard in 
York 26 years ago 
the largest Packard dealership 
in the world, Oscar Coolican, 


— Twenty | 


lead by Alvan Mac- | 


day and Thursday at the West- | 


zation, and one of the most unique | 
It | 


convenes but once a year for a} 
three-day session devoted to the | 
golf | 


Its members | 


a century each in Packard experi- | 


fair began their Packard careers | 


majority of their years of service | 


started with Packard in Brooklyn 


Co. of Chicago, got his start with | 


New | 
and now heads | 


ington (D. C.) sold his first Pack- 
| ards on Broadway and was retail 
|}sales manager here for many | 
years, 

Accompanying Messrs. Macauley 
and Gilman from the 
factory, other Detroit old-timers 
include M. A. Cudlip, vice-presi- 
dent and secretary; Col. J. G. 
Vincent, vice-president in charge 
of engineering and co-designer 
of the famous Liberty Motors; 
Edward Macauley, manager of 
Packard’s styling division, and E. 
| F. Roberts, who retired last month 
as vice-president in charge of 
manufacturing, 

Oldest “Old Timer” 


In point of service, Roberts is 
the oldest “Old Timer” at this 
year’s reunion. His association 
with Packard began in 1899 when 
he assisted James D. and W. D. 
Packard in building the first 
Packard car ever produced. And 
this year’s meeting breaks all 
precedent in that an invited guest 
will be George T. Christopher, 
| who succeeded Roberts as vice- 
| president in charge of manufac- 





| turing, and whose entire Packard 
service totals less than a full year. 

Packard's larger 
| throughout the country 
among the “Old Timers. 
ernor Alvan T. Fuller of Massa- 
chusetts, 
ard Motor Car Co. of Boston, sold 
his first Packards back in 1903 
|as a sideline of the bicycle busi- 
| ness. Earle C. Anthony, president | 
|and general manager of Earle 
C. Anthony, Inc., Packard distri- 
| butors for California and the far 
west since 1905, will come clear 
|across the country for the three 
| day outing. 

To Give Cup 

Robert B. Parker, president of 
Packard-Philadelphia and a di- 
rector of the Packard Motor Car 
Co. is attending in his dual role 
of distributor and factory official. 
Ira L. Berk, president of Pack- 
ord-Pittsburg and also Packard 
distributor for Australia, was the 
host at last year’s “Old Timers” 
gathering. L. R. Mack, for 23 
years president of L. R. Mack, 
Inc., Packard distributors in Al- 
| bany, will help bolster the New 
York delegation at the meeting. 

J. W. Tarbill, president and gen- 
eral manager of the Citizens’ Mo- 
tor Car Co., Cincinatti, has been 
serving the major parts of Ohio 
|}and Indiana for 30 years. Henry 
Whiting who heads 
Detroit distributorship, 
| the list. 

Golf being one of the featured 
attractions of each year’s “Old 
| Timers” meeting, a handsome 
| trophy has been offered by Alvan 





are all 





| (formerly 


now president of Packard Wash- | 


5 





| Macauley, president of the Pack- 


ard Motor Car Co. for the past 
25 years, and which will be pre- 


}/ sented on Thursday to the “Old 


Timer” with the lowest net score. 


7 Macauley, for several years past 
| has 


been president of the 
Manufacturer’s Assn. 
the National Automo- 
bile Chamber of Commerce). 


also 
Automobile 


Fisher Guild 


Makes Awards 
For Michigan 


Detroit, Aug. 9. — Two Detroit 


| boys won prizes in the Michigan 
| division 
iCr 
| class, 


| by 


of the Fisher Body 
aftsman’s Guild apprentice 
it was announced Thursday 
Albert Kreiner, chief judge. 
They are John Apple, 16 years 
| old, 19236 Cameron Ave., who won 
second prize, and James Monteith, 
| 17, of 14950 Piedmont Ave., who 
was third. 

Arthur B. Witteven, 20, of Hol- 
land, won first prize in the State 
in the senior division. William 
Sorensen jr., 19, of Muskegon, was 
second, and George Heiti, 19, of 
Ontonagon, was third, 

The first place winner in the 
junior division was Howard Van- 
derbilt, 15 of Grand Rapids. Six 





Packard | 


distributers | 
" Ex-Gov- | 


president of the Pack- | 


Packard's | 
completes | 


were given honorable mention. 
They are: 
John Zedik, 16, of 2747 Edsel 


| Ave. S.; George Siegwald jr., 15 
| of 12697 Wark Ave., and J. James 
| Hasenau, 16, of 15375 Griggs Ave., 
|all of Detroit; Reneau Sprague, 
14, of 588 Stanley St., Birmingham 
|and William Punt, 16, and James 
C. Van Beek, 15, of Grand Rapids. 


| Regional awards also were 
named Thursday, The district in- 
cludes Michigan, Ohio, Indiana, 
Wisconsin and Illinois. Two Ohio 
youths, Howard Domer, of Sugar 
Creek, and William Smith, of Cle- 
veland, won the senior and junior 
awards, respectively. These win- 
ners will attend the fifth conven- 
tion of the Guild in Quebec, Aug. 
31. 

This is the first year of the 
apprentice class competition, it 
was explained by Kreiner, Com- 
petitors in this class build “Trav- 
eling Coaches,” simpler in con- 
struction than the “Napoleonic 
Coaches” built by the master class, 


The judging of the master class 

entries has not been completed as 
yet. There are no national winners 
in the apprentice class, the re- 
gional winners being taken to 
| Quebec, where the six $5,000 schol- 
arships will be awarded the six 
|national winners in the master 
| class. 
Winners of the Michigan con- 
| test were informed Thursday of 
their victories and were awarded 
cash prizes. The two class win- 
| ners received $75 each; winners 
of second place in each class, $50 
each; winners of third place, $25, 
|}and each honorable mention win- 
ner, $10. 


Ford Investigation 
Ordered by Mexico 
Mexico, D. F., Aug. 9.—An ex- 
ecutive order issued today in- 
structs the federal department of 
labor to investigate labor condi- 


tions at the Ford Motor Co. 
assembly plant and the Singer 
Sewing Machine Co. branch in 
this city. 


The order followed complaints 
by labor unions, 


Marquette, A ppoints 





Chicago, Aug. 9.—J. S. Keller, for 
ten years Chicago sales manager 
of the Vacuum Oil Co. and for 
three years in the Lubrite Division 
of the Socony-Vacuum Oil Co. at 
St. Louis, has joined the sales de- 
|} partment of Marquette Petroleum 
Products, Inec., Chicago. The Mar- 
quette Co, also announces the ap- 
| pointment of R. J. Kembring as pro- 
| duction supt. Mr. Kembring was 
| for 15 years associated with the R. 


H. J. O’Rourke, 
Petroleum 


M. Hollingshead Co, 
| president Marquette 
| Products, Chicago, III. 
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Back to the Grass Roots 


HEN we think of farm states we usually call to mind 

those vast plains which lie in the middle-west. This 
is not exactly a true picture. Farms flourish today in the 
shadow of metropolitan towers as well as in the quiet of 
the vast Mississippi valley. They stretch over the rugged 
hills of New England, through the industrial Middle 
Atlantic and south to the Florida Keys. They dot the 
west coast, the northern states and the Gulf Basin. Farm- 
ers are everywhere. But most important this year is the 
fact that farmers are prosperous. 


During the coming few months profits from farm prod- 
ucts will bring the farmer into the market in a bigger 


| average 





way than he has been in it at any time during the past 
decade. One of his greatest needs is for transportation 
aud the man who sells him transportation will be the man 
who makes most convenient for him to buy. Display your 
cars and trucks where the farmers gather, at fairs, stocks | 
shows and other meeting places. Don’t miss your chance | 
to sell to farmers everywhere. | 


| 


Let’s End the Gouging Guardian | 
cy of the most difficult problems in any safety move- 

ment is the lack of co-operation on the part of the 
public with the police. 
drivers feel that the policeman is an ogre, placed upon the 
highway merely to harass the owners of automobiles who 
are trying to get along. Actually the policeman’s job is 
one of the most thankless in the world. He, like most re- 
deemers, finds that most people are saved (if they are 
saved at all) largely against their will. The guardian or 
savior invariably is looked upon as a Nemesis, a buttinsky 
or what have you. 


In too many cases automobile | 


Somewhere back of all this there must be some reason 
for such an attitude. It is an attitude that must be 
changed before safety on the highway can be an accom- 
plished fact. The reason for this attitude we feel is the 
unfair and gouging tactics too often indulged in by the 
small town constable in cahoots with his local justice of 
the peace who legally or otherwise arrest and fine motor- 
ists for real or imaginary infractions of often mytho- 
logical rules of the road. These gouging guardians put 
the entire police force in disrepute with motorists with the 
result that the man in uniform is an enemy rather than a 
friend. This type of gouger must go. 


Work for Willing Hands 


DMINISTRATION leaders in Washington seem pressed | 

to find suitable methods for spending the huge| 
$4,000,000,000 works progress fund. May we suggest that | 
a complete revamping of the traffic signal systems) 
throughout the United States in order to standardize | 
signals on a national scale would provide work for willing 
hands. Since the greatest number of traffic lights are | 


located in the more densely populated centers the distri- | 
bution of employment would be in ratio to population. | 
In addition to the work provided by this plan, an unpre- 
dictable saving through a reduction of motor accidents 
would undoubtedly follow. 


‘—a Word in 


edgewise” 


By the Publisher 








Only 98 This week I ran 

Days Until smack into a selling | 
Xmas! idea which offered | 

such possibilities for 

winter sales that I am _ duty- 


tomers of this column. 


conversation with an old 


| bound to pass it on to the cus- | 
It came | 


in a 
piano salesman (yes, there are | 
some left) who told me that in| 


the “old days” when pianos were 
really being bought and sold, 80 
to 90 per cent of their business 
was done in the month of Decem- 
ber. In those days the piano was 
the second largest investment, 
after the home itself, which the 
American family made. 


The demand for a 


‘“pianner-to- | 
| grace-the-parlor” was just about 


as popular with the family as is | 


the demand today for a new auto- 
mobile. So mother and dad saved 
during the year to make a down 
payment on the “upright” or 
“concert grand” and then to cap 
the climax, they had it delivered 
Christmas morning! He tells me 
(for I can hardly remember back 


THAT far), that no “piano-man” | 


ever had a Christmas holiday at 
home and that piano-movers and 
vans were as hard to get as 
tickets to a Joe Louis fight. To 
sorta clinch this argument that 
the piano sales problems were the 
forerunners of all our present 
woes, he pointed out to me that 
most pianos were sold “on terms” 
and that on the greater per cent 
of their deliveries they had to 
take in a “used-piano” which they 
reconditioned, tuned-up and re- 


sold, exactly as we sell used cars | 


today. 
* * * 

NOW, THE MORAL in this 
little discovery (?) of mine is 
perfectly obvious, Although many 
a fertile-brained sales-promotion 
man has hit on the happy idea 
of dressing the show-window cars 
with big red ribbons, printing 
fancy holly-wreathed cards and 
otherwise promoting the idea of 
“give the family a new car for 
Christmas,” their efforts were 
wasted because the buying public 
simply was not going to be stam- 


for sentimental reasons when they 
knew that one week after Christ- 
mas the new models were to be 
shown at New York. 

This year the entire picture 
will be changed. The new cars 


will be shown all over the coun- | 


| try well in advance of the Christ- | 


Buyers will have a 
compare, pick-and- 
their orders for 
There is a psy- 


mas season. 
chance to 
choose, place 
Dec. 25 delivery. 


| chological “spending-urge” at the 


holiday season which no one can 
deny! It is the time when purse- 
strings not only in America, but 
’round the world, are loosened and 
most folks seem to realize, if 
ever, that money after all is mere- 
ly good for the happiness and sat- 
isfaction which it will purchase. 
* 


* * 


NOW, THERE is only one fly 
in the ointment and that is why 
I am emphasizing the possible 


SA =~ 
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Corner 


The views expressed in this column are those of our readers 


and do not necessarily coincide with those of the editors. 


Readers 


are invited to use this space for voicing their opinions or ideas. 
Anonymous contributions will not be accepted but confidence will 


be observed upon request. 





| Portable Shows 
peded into buying the old model | 


The principal shows are held in 
New York and Chicago, with shows 
of lesser importance in a few of the 
larger cities. These are not suffi- 
cient to show the new models to all 


| the prospective buyers in the coun- 


try. The Chicago show, for exam- 
ple, is excellent for people in this 
city, but I doubt whether prospects 
in the hinterland travel many miles 
just to see these new models. The 
result is that the automotive indus- 
try does not get full value from its 





shows. 

My suggestion is that you carry 
this automobile show into every 
town of 5,000 or more by means of 
talking pictures. The movie indus- 
try has now developed color pho- 
tography to such an extent that the 
models could be shown on the screen 
in all their beauty. A sound track 
could be carried on the film so that 
there would be an expert pointing 


|} out all advantages as each car was 


| regular 


importance of this new sales op- | 


portunity we have this year and | 


with which in the entire history 
of automobile 
never before had experience, and 
that is: WILL THE FACTORIES 
BE READY TO MAKE CHRIST- 
MAS DELIVERIES? Granted 
there 
we on the outside can see, why 
they should not be, yet, experience 


|has been a pretty hard teacher 


to a lot of dealers. It is far from 
pleasant to see your hard-earned 
sales going over to the competitor 
simply because the factory can- 
not give you deliveries. That is 
enough to make a preacher swear 
and most dealers are not preach- 
ers! 
* a * 


WITH NO POSSIBLE desire 


|to pose as a sales expert, nor 


leastwise a sales prognosticator, 
I am willing to wager that any 
manufacturer of passenger cars 
who will promote a Christmas- 
buying spirit in his advertising 
(Continued on Page 13, Col. 1) 


is no good reason which | 


selling we have} 


being shown. 

In some respects this kind of a 
show would be even better than the 
show. The prospect could 
sit comfortably in a theatre seat 
instead of jamming his way through 
crowds and elbowing up to get a 
partial glimpse of a new model. 
Also the inner mechanics could be 


| shown in pictures much better than 





in the actual car. 


There is nothing new in the idea 
of showing an automobile by mo- 
tion pictures. But it is a new thing 
to conduct an entire automobile 
show in that manner. 


My thought would be to have the 
film run about two hours. Each car 
would be given a certain alloted 
time in order that its points might 
be shown. There should be an in- 
terval of at least 15 minutes before 
re-running the film. This would be 
for the purpose of emptying the 
theatre so that people would come 


| in at the start instead of any time 


during the progress of the film. 
This arrangement would prevent the 
confusion and annoyance incidental 
to people hopping up in front of 
you. 

There should be a charge for ad- 
mission the same as for automobile 
shows. Supplementary to this, how- 
ever, I would have a special pros- 
pect’s day wherein people. who are 








actually interested in buying a car 
can attend the show on a ticket 
given with the compliments of some 
dealer. This would be a good will 
gesture on the part of the dealer. 
In sending the ticket he would en- 
close a covering letter pointing out 
some of the advantages of his par- 
ticular car and suggesting that the 
prospect observe those points when 
he is witnessing the film.—V. F. 
Hayden, executive secretary, Agri- 
cultural Publishers Assn., Chicago. 


Ford Spending 


In your issue of July 20, the re- 
port of Ford Motor Co. is mislead- 
ing because of the fact that $88,- 
727,568 plus $374,368,873 divided by 
634,961 cars equals $729.33 cost per 
car. 

However, I notice the words (in 
building) does not mean that the 


(Continued on Page 17, Col. 1) 





AS OTHERS | 
SEE IT 











The Last Stage? 
The 


car sales-service 


advent of the neighborhood 
station which ap- 
pears to be taking a firm hold in 
most sections of the country may 
mean a very definite step in the 
future development of the service 
station. 

The 
stages 
and oil 
tire, battery 


station started in its early 
as a place where gasoline 
could be purchased. Then 
and other accessory 
manufacturers started attempting 
to introduce their lines into the 
stations. Station operators in many 
cases were reluctant to increase their 
facilities and investment to take care 
of these extra lines, and the acces- 
sory men started opening stores to 
handle their products. Station op- 
erators then realized it was to their 
advantage to take on accessory lines, 
and the present day one-stop super- 
service station is the outgrowth. 
The of this with car 
sales may be the last step in the 
evolution of a station that is a 
complete department store for the 


(Continued on Page 18, Col. 2) 


combining 
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a 6-Day Closing Date 


to Reach Nearly |/ of 
Americas True Farmers 


Think of this! The October issue of FARM JOURNAL goes to press 
Thursday morning, September 12th. It will be delivered in rural 
mail boxes Monday, September l6th—four days later. 


This modem publishing achievement enables you to decide 
your policy on Monday, get plates to Chicago by Tuesday night, 
and deliver your message to 1,100,000 dirt farmers from Maine to 
California the first of the following week! 


No large magazine can present your message faster to any group. 
Yet FARM JOURNAL is a 60-page monthly, with national distribu- 
tion, in R. F. D. farm homes. More than that, FARM JOURNAL 
is the one magazine which, by itself, will cover true prosperous 
dirt farmers wherever they are, regardless of geographic location. 


You know the tremendous, the unexpected buying activity of the 
farm market today. You know the geographical problem of reach- 
ing that market nationally. Therefore use these three facts: 


FARM JOURNAL delivers nearly '/s of the dirt farmers of America. 
FARM JOURNAL delivers a strictly rural circulation wherever money is spent on farms. 


FARM JOURNAL now delivers your message to that national farm market in 5 days. 
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Small Town Dealer Makes Good With ‘Quickie’ 


© 


Converted Station Stops 
Traffic on Busy Highway 


By E. M. 


Flat Rock, Mich., 


Aug. 9.— 


LUBECK 
A few months ago a sales 


manager of one of the most successful car dealerships in 
the Detroit area told the writer that the neighborhood 
sales and service station program of automotive merchan- 
dizing as advocated by the Automotive Daily News was 
not only a solution for the sales and service difficulties 
of the average large city dealer with a show room location 


on automobile row, but that 


it presented an opportunity 


for the small town dealer whereby® 


he could 
come the outstanding 
man of the town and 
in the community. 
Few Up to Date 
This sales manager, with an| 
eye on a medium sized town, said: | 
“The small town 
dealers run 
their businesses | 
along small! 
town lines. All 
you have to do 
to get the pic- 
ture, as I see it, 
is to visit an av- 
erage small 
town and you 
will find few of 
them up-to-date 
in any way. 
They run their 
places in hap- 
hazard style. They never seem 
to grasp the idea that cleanliness 
is one of the first things that at- 
tract business. They seem to be 
of the opinion that soap and 
water and paint and real business 
push is high-hat. To me the 
small town is the ideal place to 
get going in the automobile busi- 
ness and a clean, up-to-date 
neighborhood sales and_ service 
station, run as they are being run 
in the big town, will make the 
dealer who starts the program 
the real big business man of the 
town and the surrounding terri- 
tory.” 
Today ADN presents a story of 
a real small town and a man who 
was one of the type of dealers 
described by the sales manager. 
He had the average small place 
of business, unattractive, fairly 
successful, and there was nothing 
about the place that would cause 
a passing motorist to stop unless 
he ran out of gas right at the 
front door. The picture shows | 
why. It tells its own story. They 
sold a few cars now and then but | 
the rest of the money-making pos- | 
sibilities were in the red and get- 
ting redder. 
On Main Highway 
The dealer in this case is Van 
Riper & Sons, Chevrolet dealers 
here, approximately 24 miles 
south of Detroit, located on one 
of the busiest highways in the 
United States. The highway, 


and quickly be- 
business | 
a leader | 


easily 





| tons 


| having 


Michigan 24, is the main street 
of this little country town of less 
than 1,000 population. Millions of 
of truck and trailer mer- 
chandise freight to and from De- 
troit and hundreds of thousands 
of cars pass through the town 
annually for it is the main route 
to points east and south of De- 
troit. 

Today swinging into the town 
over the new bridge, the first 
thing that catches the eye is the 
revamped spick and span new 
neighborhood sales and_ service 
station of Van Riper & Sons. 
The old building had part of its 
face removed and set back so as 
to give easy access to the gasoline 
pumps and the service depart- 
ment. The old greasing depart- 
ment in the rear was brought 
right up to the front door. The 
gasoline station offices are in the 
corner which is also the telegraph 
station stop for passing tourists. 
The pictures show what Van 
Riper did and the surprising part 
abou the whole thing is that he 
created a modern automotive sales 


and service station at a cost .of | 


less than $2,500. 

For Van Riper & Sons, since 
the place was opened almost two 
years ago, it has meant car re- 
pairs, gasoline sales, greasing and 
oil sales as well as sales of new 
and used cars, that is building up 
figures on the black side of the 
company’s ledgers. 

Beats Quota 

At the same time, aside from 
the passing traffic business, Van 
Riper & Sons by means of the 
sales and service station set-up, 
have developed a business in the 
town and the surrounding coun- 
try that gives them the honors of 
already sold better than 
100 per cent of their annual Chev- 
rolet allotment. The sales agree- 
ment calls for 60 cars, a sub- 
stantial allotment for a town of 
that size, To date they have sold 
71 and their used car stock is in 


| better shape than ever before at 


this time of the year. The repair 
shop is busy at all times and han- 
dles any make of car. The greas- 
ing department, with all 
greasing apparatus in plain sight, 
handles a lot of business from 


THE VALUE OF 


UNIFORMITY 


Krogers and A & P have long ago proved the value of uniformity 


in the layout, design and color of 


with neighborhood stations. 


are multiplied. 


Motorists quickly 
with the make of car they sell. Prospects are increased ... 
The latest developments in the design and con- 


their retail outlets. It’s the same 
associate them 
sales 


struction of Porcelain Enamel Stations are available from Austin. 


SERVICE STATI 


ON DIVISION 


THE AUSTIN COMPANY 


Engineers and Builders —1611 


Officesin Principal Cities 


2 Euclid Ave., Cleveland, O. 
Detroit, Michigan, 2842 West Grand Boulevard. 


the | 


|} open 24 hours a day. 


The picture at the right shows the 
old garage and showroom of 
Van Riper & Sons, Chevrolet 
dealers in Flat Rock, Mich. Above 
is the new neighnorhood type sta- 
tion recently built. Located on a 
through trunk road, it catches the 
eye of the motorist as soon as he 
enters the town. The cost of 
revamping was only $2,500. 


the town and surrounding area. 


The equipment 


is of the latest | 


type, along with gasoline pumps. | 


The parts department, located in 
the rear part of the show room, 
sells an unusually good volume 
locally as well as to transient 
trade. 


Van Riper has two mechanics | 


and a body repair man, because | 
a good portion of his work is 


meet up with accidents on the 


high speed highway north and_/| 
Riper 


south of him. 


Gets Tourists 
His gasoline sales are from 9,000 
to 11,000 gallons per month. Pass- 


ing traffic accounts for the bulk} 


of these sales but Van Riper is 
not without competition, for seven | 


Before and ‘After 





but the motorist frankly admitted | 


| he didn’t have the cash and that 


making repairs to cars which| it would take too long to get the 


cash from his home in Wisconsin. 
The problem was solved by Van 
telephoning his finance 


| company in Detroit who in turn 


| 
| 


other brands of gasolines are ad- | 
vertised by large signs which | 
greet the eye when coming into | 


town. When Van Riper tried to | 


get the financial men of the town | 
to aid him in putting up a modern | 


sales and 
gasoline pumps, he was informed | 
that another gasoline station in | 
town would cut down the busi- | 
ness of all the others. 


service station with | 


Van Riper | 


turned elsewhere for aid and got | 


it. 


pass up. Van Riper himself says 


The location was too good to|} 


that 75 per cent of his business | 


comes from passing traffic and all 
because, he says, “the place is 


We have | 


never locked the doors since we | 


opened the station in May, 1933.” 


Another 
brought out by Van Riper when 
he added: “A heavily traveled 
highway is a good sales and serv- 
ice station location for a dealer 
having a low-priced car franchise. 
Motorists passing here recognize 
the fact that we are authorized 
car dealers. They stop because 
they know we have tools, parts 
and equipment to handle any ad- 
justments or repairs they may 
need and they have learned that 
an authorized dealer is a respon- 
sible dealer and that they can al- 
ways come back because of our 
guarantee as well as that of the 
factory.” 


Many Cash Deals 
Van Riper called attention to 


corner. The motorist had remem- 
bered the station, and from a 
near-by farm house he telephoned 
| back for help. Van Riper went 
out and towed him in. The bill 
for repairs would be big. 





important point was| 


|charge of traffic there, 
| Sized that a car must be properly | 


| sentative 
|and in less than two hours the 


in touch with their repre- 
in the Wisconsin city 


got 


deal had been accepted and O.K.’d 
|}and the tourist was on his way 
with a new car. 

Similarly the Van Riper organ- 
ization has made deals with tour- 
ists headed north for a summer 
outing or home-bound later on 
in the summer whereby the old 





car has been traded in for a bet- 
ter used job. All of these deals 
were cash deals. 

The station is rapidly becom- 
ing a stopping point for the heavy 
trucking unit business, being at- 
tracted to the station because of 
his having recently installed high- 
pressure air outlet at the curb for 
the convenience of the truck and 
trailer drivers. The cost of this 
installation was a minor one, but 
truck drivers in either direction 
are taking advantage of this serv- 
ice and dispensing word of mouth 
advertising, which is bringing the 
station a lot of business in gaso- 
line and oil sales. 


Police Heads Interested 
In Hudson Safety Drive 


Detroit, Aug. 9—Police and 
safety authorities in all sections 
of the United States are co-oper- 
ating in the nation-wide highway 
safety campaign that is being 
pressed throughout August by the 
Hudson Motor Car Co., it is 
reported, showed a keen interest 
in the promotion of safe driving 
and thousands of cars have been 
inspected and adjusted. 

Pointing out that highway 
safety is directly dependent upon 
the driver, Harold Fowler, first 
deputy commissioner of the New 
York Police Department and in 
empha- 


maintained and safely operated. 
He urged a united effort on the 


| part of the manufacturers to pro- | 


|mote highway safety, not only 
manufacturing cars with every 


| precaution taken for safety of 


the occupants, but by stressing 


| safety driving with every sale. 


| 


another feature of his business. | 
He cites the case of a motorist a | 
few months ago who broke down|the Hudson Safety Month cam- 


| several miles beyond the station | 


Maj. Ernest W. Brown, super- 
intendent of the District of Col- 
umbia police, heartily endorsed 


paign, stating that “this depart- 
ment appreciates the efforts be- 


'ing put forth in the interest of 


Van | 
Riper tried to sell him a new car! 


safety,” and adding that “we will 
be more than pleased to co-oper- 
ate in the efforts that are being 
made.” 

Stressing the need of focusing 


national attention upon highway 
safety, Brig. Gen. Heinrich A. 
Pickert, commissioner of police in 
Detroit, declared in a radio ad- 
dress that education on safe driv- 
ing and walking is of utmost im- 
portance and that it can not be 
lightly regarded. He then called 


|attention to the Hudson safety 


campaign, saying: “I want to call 
attention to the fine co-operation 
being extended by the Hudson 
Motor Car Co, During August 
the service agencies of that com- 
pany will provide a free inspec- 
tion of what might be termed the 
safety first equipment of your 
automobile. With that service 
you will get a copy of their rules 
of safe driving, a valuable booklet 
compiled by men who know auto- 
mobiles, driving regulations, and 
something of human nature. Get 
a copy of their booklet. It’s worth 
while.” 

Throughout the remainder of 
August, Hudson, through its na- 
tion-wide organization, will in- 
spect free of charge any automo- 
biles brought to any service sta- 
tion of the company and point out 
anything that may need adjust- 
ing to make the car safe for driv- 
ing. At the same time, it will 
give a safety ride demonstration, 
with specially trained drivers pro- 
viding instruction on the funda- 
mentals of safe driving. 
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Toward ...100% 
Inspection 





Quantity production of automobiles 
was an original Ford idea. It was the 
only way to build cars so they could 
be sold at low price. Volume pro- 
duction, however, called for new 
manufacturing methods—new 
standards of accuracy. 

Constant development in this di- 
rection eventually led to the estab- 
lishment of the Johansson Division 
of the Ford Motor Company at Dear- 
born with Mr. Johansson, himself, 
in charge. Johansson Gage Blocks 
—the world’s standard of measure- 
ment—are now used not only by 
the Ford Motor Company but by 
industry at large. 

But the narrowing of tolerances 
is only a part of Ford manufacturing 


accuracy. Seeing that production 


checks within the closer limits is 
what really counts. Usually it is the 
practice to inspect only a percentage 
of production as a check on the total. 
In many instances, however, the 
Ford Motor Company requires 
100% inspection. 

That’s why the Ford organization 
is continually developing and build- 
ing special automatic machines that 
are capable of inspecting total pro- 
duction of many parts. The opera- 
tions are carried out with far greater 
accuracy than if done by human 
hands and human eyes. Measure- 
ments of only one ten-thousandth of 
an inch are common. 

It is this accuracy that results in 
the constant quality of Ford cars and 


trucks. 


FORD MOTOR COMPANY 


Dearborn, Michigan 








perous small city with population of 12,360 and contain- | 
ing hundreds of potential new car buyers. 
The new station also gives Potschner a double-barrelled | 


opportunity to profit from the Federal government’ s $37,- | 
000,000 flood control dam —————— ee ‘ 


which have just been started in 

the Muskingum district, of which 

Dover and New Philadelphia are 
key points. 

Two in the series of nine large 

dams have been 

started within a 


NEIGHBORHOOD 
SALES AND 
SERVICE PLAN 


Potschner main 
unit and neigh- 


borhood station, | 


and already a 


quickening in 
the flow of cash 
has been ob- 

served. 
Dover and 
New Philadel- 
phia, separate 
cities bust 
divided only by the Tuscarawas 
River, are both up-to-the-minute, 
busy municipalities. 
and industries are new and mod- 
ern, their people are alert and in 
tune with the times and their goal 


very definitely lies in the future | 


rather than the past. 


Over 20 Years Old 
Fred Potschner has sold Ford 


cars to Dover’s 10,000 citizens for | 


nearly 20 years, and his rush of 


business in 1935 makes him harder | 
to interview than the town’s lead- | 
some time he} 
had the idea of expanding across | 


the river into slightly larger New | 
- . | better position to profit by the 


ing banker. For 


Philadelphia, and the neighbor- 
hood sales and_ service plan 
seemed to be the exact solution 
of his problem. 


tial street corner location, also on 
U. S. route 250 and Ohio route 8, 
which are main traffic thorough- 
fares, and on Mar. 29 opened a 
station patterned after some of 
the smartest neighborhood sta- 
tions in the large cities. 


In addition to Ford sales 
service, the station features Can- 
field petroleum products which 
lead the field in this section of 
Ohio. There are three service en- 
trances, two for lubrication and 
one for repair and adjustment 
work. A brightly decorated and 
illuminated display room is large 
enough to feature one new car 
and two used vehicles at a time. 


Olin P. Wagner, manager of 
the station, is a qualified Ford 
mechanic and also is familiar 
with the sales part of the busi- 
ness. Other salesmen from the 
main Potschner agency use the 
neighborhood station for demon- 
stration purposes. 


Neon Signs Help 

Bright neon signs carry the 
dealer’s name and also the Ford 
and Canfield trade marks in large 
letters. Three Neptune Red Seal 
gasoline pumps dispense the three 
grades of motor fuel that are 
sold, and each pump shows the 
cost in dollars and cents as well 
as the volume. 


In the rear of the new car dis- | 


play room, on racks, is carried 
a line of “fast moving” parts and 
accessories. On an open table in 
the showroom is a line of such 
attractive accessories 
lights, batteries, auto lamp bulbs, 
etc., which motorists are likely to 
buy on strength of suggestion. 


A full line of Firestone tires 


and tubes for passenger cars and | 


trucks are carried, In the service 


department is a neatly polished | 


Firestone battery tester and also 
a Firestone spark plug cleaner 
and tester. A Bear wheel aligner 


| air for pumping tires. 
A |compressor hoists and lifts also 
few miles of the | 


Their houses | 





|in the morning, either for light 


So he acquired a good residen- | by men working on the dams and 


and | 


as flash- | 
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Ohio Ford Dealer Opens Neighborhood Station 


Flood Control | Projects — 
Seen Boost to Protits yoga 


By NORMAN L. PARK 

New Philadelphia, O., Aug. 9.—Opening a modern, at- | 
tractive neighborhood sales and service station was the 
method used by Fred P. Potschner, aggressive Ford dealer 
from nearby Dover, to extend his business into this pros- | 


and templet is used for this type | 


of work, and the latest style Ale- | | 


mite grease racks and apparatus | 
is used for lubrication. An elec- 
tric USAC compressor furnishes | 
USAC air 


are part of the equipment. 





The volume of gasoline sold 
during the summer months near- 
ly doubled the daily gallonage 


aetiesa bie! pumped when the station was 


first opened, Wagner reported. 
Sale of gasoline, oil and lubrica- 
tion is gradually increasing as 
the neighborhood station gains a| 
firmer hold on the car owners of | 
this section of New Philadelphia. | 


Station Convenient 


Ford owners are finding the 
neighborhood station a time- 
saver and convenience. Form- 
erly Potschner customers in New 
Philadelphia had to drive to 
Dover to get their service at the 
main unit. Now they leave their 
cars at the neighborhood station 


or major work, and call for them 
later in the day. Employes of the | 
neighborhood station drive over | 
to the main plant any cars which 
can not be handled in New Phila- 
delphia, and get them back in 
time for delivery to owners. 


Probably no merchant in either 
Dover or New Philadelphia is in 


Federal works program’ than 
Potschner. Hundreds of new and 
used cars are going to be needed 


the railroad relocation projects, 
and many other persons in this 
area who need new cars are going 
to have the money to buy. With 
a going Ford agency in Dover, 
and an appealing neighborhood | 
station in New Philadelphia, 
Potschner should get a _ lion’s 
share of the automotive business | 
that is on its way. 


Dodge Dealers 
Sales Move Up 
Week of Aug. 3 


Detroit, Aug. 9.—Retail deliv- 
eries by Dodge dealers, for the 
week ending Aug. 3, showed an- 
other rise in passenger car and 
truck sales. 


Dodge passenger car deliveries, 
which in the previous week had 
been 4,085, rose in the latest re- 
port week to 4,103. Truck deliv- 
eries were 1,188 as against 1,048 
in the preceding week. In addi- 
tion to 5,291 Dodge passenger 
cars and trucks Dodge dealers 
delivered 2,525 Plymouths, mak- 
ing the week’s turnover 7,816 ve- 
hicles. 


Sales of used cars and trucks 
reported by Dodge dealers for the 
week ending Aug. 3 exceeded 
used car deliveries of the preced- 
ing week by 134, their total be- 
ing 8,802. 

Deliveries made by Dodge deal- 
ers between Jan. 1 and Aug. 3 
totaled 230,506 vehicles as against | 
152,742 vehicles sold within the 
corresponding period of 1934. To | 
this aggregate, Dodge passenger 
cars contributed 120,266 sales, as | 
against 61,700 in the same period | 
of 1934; Dodge truck sales were | 
33,100 as against 27,381, and sales | 
of Plymouths, by Dodge dealers, | 
added 77,140 more sales. | 





| Showed 
| of about 10 per cent. 


| suspension 


This attractive service station of the Fred A. Potschner Ford agency in New Philadelphia, O., 


First in Its Section 


is said to 


be the first genuine neighborhood service station to be established in that section of Ohio. 








Indianapolis Sales Taper 


But are 50% Above 1934 


Indianapolis, Ind., Aug. 9.—New 
passenger car registrations in 
Marion County (Indianapolis) 
showed a slight falling off in 
July as compared with June, al- 
though the month’s business 
pushed a few notches higher the 
percentage of increase of 1935 
over 1934. 

Figures compiled from _ state 
records by the Indiana Clipping 
Bureau showed a 12 per cent drop 
in July from June which was un- 
usually high in new car volume. 
The month’s business, however, 
represented an increase of more 
than 50 per cent over July a year 
ago. 

Total sales for the first seven 
months of 1935 represented a gain 
of 53 per cent over the same por- 
tion of the preceding year. 

In passing the 10,000 mark in 
the first seven months of this 
year, the new car registrations 
came within 201 cars of equalling 
the total for the entire 12 months 
of 1934. 

Late model used cars recorded 
in the registrations ran slightly 
under total sales of new cars as 
reflected in the figures and 
improvement over June 


Nearly every car shared the up- 
swing over July of 1934. 

New truck registrations in the 
county wound up July a bit ahead 
of June but 130 per cent better 
than July a year ago, Sales for 
the seven months of the year 
were 35 per cent ahead of a year 
ago. 

Late model used trucks showed 
a slight ape over June. 


Suspend Rate Increase 


Pending Investigation 
Washington, Aug. 9.— Pending 
outcome of an investigation and 
hearing, the Inter- 
state Commerce Commission has 
suspended until Mar. 1 a sched- 
ule of proposed increased freight 
rates on automobiles’. shipped 
from Detroit and other points to 
southern ports for export. 

The commission stated that the 
new schedule “appears to injuri- 
ously affect” the rights and in- 
terests of the aati 


Six Year Peak Seen 
By Collins & Aikman 


New York, Aug. 9.—Collins & 
Aikman Corp. anticipates for this 
coming year the largest volume 
of business since 1929, according 
to P. B. Baldwin, general sales 

manager, who has just returned 
from the Grand Rapids and Chi- 
cago furniture markets and from 
the automobile manufacturing 
centers. 

“Sales of pile fabric furniture 
upholstery, especially in the mo- 
hair velvet types, are at least 30 


per cent ahead of last year,” re- 
ported Baldwin, “and indications 
are that even this increased per- 
centage will be stepped up within 
the next six months. I found 
more interest in better grades of 
furniture coverings, which are 
being bought on a quality rather 
than a price basis. 

“The outlook for mohair velvet 
upholstery in the automobile in- 
dustry is extremely good. With 
new cars introduced earlier this 
year, production schedules should 
continue steadily through the 
fall months without the ordinary 
seasonal break.” 


Retail Sales 
By Buick Hit 
6,024 in July 


Flint, Mich., Aug. 9.—Domestic 
retail sales of Buick motor cars 
during July were maintained at 
close to the peak May and June | 
rate, with a total of 6,024 new cars | 
delivered to customers 
United States, W. F. Hufstader, 
general sales manager, announced | 
today. 

At the same time reflecting the 
current general business upturn, 
figures for the last 10 days of the | 
month showed an increase over | 
the previous 10 days and likewise 
exceeded the last 10 days of July 





a year ago. During the 10-day 
period a total of 2,425 cars were 
delivered as compared to 1,969 in 
the second 10 days of the month 
and 2,365 in the corresponding 
1934 period. 

“Our dealers entered August in 
the best condition with respect to 
new car stocks they have enjoyed 
in this period in a number of 
years,” Hufstader said. “Used 
ear sales also have been main- 
tained at a high rate with the 
result that these stocks also have 
been reduced to a _ satisfactory 
minimum.” 

Hufstader said that new car 
sales during July substantially 
exceeded the tentative schedule 
set up at the first of the month. 


Payrolls, Wages Up 
For Parts Industry 

Detroit, Aug. 9.—Employes in 
the parts industry totaled 175,633 
in first four months this year as 
against 156,902 in corresponding 
period last year, according to a 
report by the Automotive Parts 
and Equipment Manufacturers 
Assn. 

Payrolls in this period amounted 
to $71,000,000 and man-hours 
worked increased 18.4% over first 
four months last year. 


“AAA Goes Mad.’ 
So AAA Gets Mad 


Washington, Aug. 9.— 
Charging virtual “confisca- 
tion” of its copyrighted in- 
signia, the American Auto- 
mobile Assn. has asked Con- 
gress to change the name of 
the Agricultural Adjustment 
administration. 

In a letter to Senator 
Ellison D. Smith, chairman 
of the Senate Committee on 
Agriculture and _ Forestry, 
and Representative Marvin 
Jones, chairman of the 
House Committee on Agri- 
culture, Thomas P. Henry, 
president of the motoring 
body, declared that “our ap- 
peals to the Agricultural 
Adjustment Administration 
have been in vain” and sug- 
gested that agency change 
its name to the Agricultural 
Readjustment Administra- 
tion. 

‘In my position I feel 
very keenly about this 
whole matter,” Henry wrote, 
“especially when I read such 
headlines as ‘AAA Gone 
Mad,’ ‘AAA Seeks to Limit 
Export of Automobiles’ or 
‘AAA Gone on Spending 
Spree.’ ” 








in the}]} 


2-Year Road Program 

Announced by Indiana 

Indianapolis, Ind. Aug. 9.—A 
|two-year building program in 
| Indiana, costing $6,306,452, was 
announced here by James D. 
Adams, chairman of the state 
highway commission. 


The program has been ap- 
proved by the federal government 
and marks resumption of normal 
federal aid in the state road 
building program which had been 
discontinued two years because 
of work-relief activities. 


Bids will be received on the 
numerous projects, which em- 
brace 22 counties and include 160 
miles of improvements, new 
bridges and structures and land- 
scaping. The cost is divided 
equally between the federal gov- 
ernment and the state. 


Adoption of a modern divided- 
lane highway is provided for in 
the proposed work, while widen- 
ing and improvement of two 
roads leading into Indianapolis 
will be completed. 


Sales Increase 


Greensboro, N. C., Aug. 9.—Dur- 
ing July, according to official figures 
released by the local branch of the 
Carolina Motor Club, licenses were 
sold for 319 new cars and trucks. 
This figure is 168 greater than for 
the sales for June, when the total 
was only 151. The license sales for 
July also show a large increase over 
the same month in 1934, when the 
total was only 261 for new cars 
and trucks. 
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Trailer Sales Offer Real Profit for Truck Dealeva 





Economy and 


Low Cost 


Are Good Sales Arguments 


By E. M. 


Detroit, Aug. 9.—Reports of bet- 
ter business conditions throughout 
the country are giving rise to an 
increase in the use of trucks and 
truck trailers to a degree said by 
those in the hauling business to 
be ahead of the 1928-29 years 
when the commercial end of the 
automobile business was at its 
height. Truck registrations as 
noted in Aug. 3 Automotive Daily 
News are showing a trend which 
indicates 1935 may be the biggest 
year in the truck business. 

The figures also show that the 
lighter truck units, particularly 
the one and one-half ton sizes, 
powered by the engines built by 
passenger car makers predomi- 
nate to the extent of 92 per cent 
of the trucks registered. Figures 
obtained from the car makers 
show also that an unusually large 
percentage of the units delivered 
are being used by merchants and 
professional haulers as_ tractors 
for either semi or four-wheel 
trailers. 

Trailers Economical 

The savings claimed for the 
truck and trailer combination as 
compared with single truck is 
seen as a sales argument for the 
dealer who handles cars and 
trucks. Trailer manufacturers 
say that while they are being 
favored with increases in orders 
to the extent of better than 60 
per cent over any of the past 
three years, the possibilities of 
still greater increases is limited 
only to the extent which dealers 
become familiar with the hauling 
problems of some of their pros- 
pects. 

Trailer makers claim that while 
a one and one-half ton truck as a 
single hauling unit can economi- 
cally carry two tons on its back, 
a tractor unit of a one and one- 
half ton rating can easily and 
economically pull six tons on a 
semi trailer. Comparisons ob- 
tained from a professional mer- 
chandise hauler show the relative 
operating costs for one and one- 
half ton straight truck carrying 
a two-ton load and a one and one- 
half ton tractor and semi trailer 
carrying a six-ton load based on a 
70,000-mile operation are as fol- 
lows: 








1/-Ton 142-Ton 
Straight Tractor and 
Motor Truck Semi-Trailer 
Hauling Hauling 
2 Tons 6 Tons 
First Cost 
TOME ccccccccesvcces $ soo $ 750 
BOGE ccccccccccccenes 200 270 
PORE cv ccccessccscee 640 
$1,quu $1,660 
Operating Cost 
Gasoline—10 mi. per 
eal. @ 18C..ccccecs 1,260 
Gasoline—8' mi. per 
gal. @ Lse ere 1,482 
Oil-—200 mi. per gal. 
@ GOO cccccceseses 210 
Oil—170 mi, per gal. 
@ GOS coccsccssess 247 
Maintenance—@ .0100 
DOF Me ccccccccece 700 
Maintenance—@ .0115 
per mile ...cse- ‘ 805 
Tires—(32x6-10 ply). : 185 692 
$3,655 $4,886 
Less Value After 
70,000 Miles 
ME Seceaéneanece 200 150 
Trailer and Body..... 774 
Cost of 70,000 Miles 
Operation ....cesee- $3,455 $3,962 
Tons Hauled by Truck 100 Miles Per 
Dit S tis awawescaeseeddancatacencsed 1,750 
Tons tlauled by Tractor-Trailer 100 Miles 
PE oo cag d phan deseeasroaeenseare’ 4,200 
Average Cost Per Ton by Truck.......... 1.97 
Average Cost Per Ton by Tractor-Trailer. 94 


Saving by Tractor-Trailer 
method, per ton basis, 52 per cent. 
30% to 50% Saving 
It will be noted that charges for 
driver’s salary, insurance, license 
and garage rental are not in- 
cluded in the above figures, due 
to variations in the cost of these 
items in various sections. There 
will be a slight difference in the 
item of interest on the invest- 
ment. Other conditions may also 
effect the operating costs, but it 
is said to be safe to figure a sav- 

ing from 30 to 50 per cent. 
In addition to these figures it 


LUBECK 

must be borne in mind that the 
wear and tear on the trailer itself 
is so slight that trailer manufac- 
turers of the country have fixed 
the life of a trailer at 10 years. 
During this period, it is estimated, 
the total mileage covered will 
cause a replacement of the tractor 
unit itself, 

‘the use of the heavier indi- 
vidual truck units seems at pres- 
ent to be giving way to the lighter 
tractor power plants. As example, 
a weil Known oil company gives 
its figures in the comparison of a 
three-ton truck unit with a five- 
ton pay load as follows: 


1¥g-Ton 
3-Ton Tractor 

Truck and Trailer 
Initial Investment ......... $3,200 $1,650 
CEREUS. 6 ccccccétcccoccce 2,606 1,882 
Maintenance, repairs ...... 2,00U 1,150 
Capital tor replacement.... 2,500 1,570 
PUM sees bverenceecescse $7,166 Si, Guz 


It will therefore be noted that 
these figures show the hauling 
costs of a five-ton load and the 
mileage in this case 1s set at 100,- 
000 miles, which accounts for the 
capital for the replacement of a 
five-ton truck without body at $2-, 
500, and in the case of the truck 
tractor two units are figured, each 
with a cost of $785 each. ‘rhe 
initial investment for the truck 
unit is $1,550 more than the truck 
and trailer, or 55 per cent greater 
over the entire mileage book life 
of the equipment. 

Sales Argument 

The dealer in selling transpor- 
tation can go one step farther 
with his prospect by showing him 
that the total business volume the 
prospect will have to do to get his 
percentage of profit on a truck 
hauling tive tons will be $71,660. 
If he uses a tractor-trailer unit 
to haul the same tonnage he will 
need to haul a pay volume of only 
$46,020, which in turn, will re- 
lease to his surplus on his books 
a total of $25,640. This, in itself, 
is a financial sales argument 
worth the dealers closest study. 
The same proportionate savings 
can be accomplished in hauling 
heavier loads with larger tractor 
units hauling up to 15 or 18 tons 
on the semi-trailers. The princi- 
pal that a horse, a locomotive or 
an ocean-going tug can easily pull 
many more times the load it can 
carry on its back, is the argument 
in this case. 


Dealers Should Push 


While the average truck selling 
dealer has not paid much atten- 
tion to the use of trailers, it is 
shown by trailer registration fig- 
ures that the operators of trail- 
ers comprise the majority of pro- 
fessional haulers whose earnings 
in the transportation field depend 
entirely upon the operations of 
the hauling equipment. Likewise, 
merchants and manufacturers 
have quickly followed the ex- 
ample set by the transportation 
sellers, and as a result, the big- 
gest organizations in American 
business are now using trailer 
combinations. An interesting side 
line on this is the fact that the 
automobile manufacturers them- 
selves are among the users of the 
greatest numbers of these units. 
The body manufacturers them- 
selves have for years been users 
of the trailer idea. 


In the trailer industry, which 
has increased rapidly during the 
past five years, business today is 
at almost peak. Many are find- 
ing their plant capacities taxed to 
the limit. However, the trailer 
manufacturing business is not a 
case of getting the orders and 
then making up the jobs. Trailer 
making today requires engineer- 
ing of the highest order and, it 
is said, that hardly an order is re- 
ceived from the field that does 
not have to pass through the 
transportation engineer’s hands. 
There are such conditions to be 
considered as the nature of the 





‘Streamlining Adds New Grace 





This is one of the unique trailer body designs developed for a large department store in New York City. 
Goods in transportation are given full protection while the exterior design provides ample space for 


advertising display. 


See other trailer bodies, page 21. ( ’ 





goods to be hauled, the average 
pay load to be hauled, the types 
of roads and hilly conditions 
along the route, for the reason 
that, while as yet no standard 
production has been attempted by 
the manufacturers, every hauler 
or merchant ordering a trailer 
seems to be of the opinion that 
his own particular transportation 
unit is different from that of the 
other man. However, it is learned 
that the majority of the profes- 
sional haulers, as well as the big- 
ger users of trailers, are now be- 
ginning to standardize on one 
make of trailer so as to simplify 


his service and parts. requir- 
ments. 
A well known dealer is the 


authority for the statement that 
while the trailer itself hasn't 
changed much in its make-up, or 
kept pace with the advanced en- 
gineering in the tractor, as is 
shown by the units now being 
made for tractor purposes by the 
leading car manufacturers, there 
are decided improvements in the 
materials used in the trailer. For 
example, he says, the trailer of 
today, because of the long mile- 
age to which it is put, has better 
springs, better axles, better spring 


shackles, better designed and a 
stronger fifth wheel turntable, 
some of them _ being rubber 


mounted and through the same 
precision methods used in car 
manufacturing the tractor effort 
has been lessened to a marked 
degree. Better bearings and 
brakes are now used, so the trailer 
moves easily and by the improved 
brakes the danger of the trailer 
damaging the tractor has been 
minimized. 
Advertising Value 

The use of the trailer has also 
taken on a new angle, that of the 
advertising value of the huge 
trailer bodies. One of the lead- 
ing trailer manufacturers says 
that the present year has seen 
more fancy and unusual bodies 
on trailers than ever before in 
the history of the business. Own- 
ers now are capitalizing on the 
fact that the sides and ends of 
the bodies present an opportunity 
to turn them into billboards ad- 
vertising the products of the com- 
pany. Streamlining to cut wind 
resistance and drag has given the 
body designers an unusual op- 
portunity. The shuttle system will 
assume larger proportions from 
now on; that is, an operator with 
only one tractor unit will have 
several trailers being loaded while 
the tractor is taking one of them 
to its destination. This applies 
particularly on the short city 
hauls. This has been the main 
transportation operation method 
of several of the oil and baking 
companies. All in all the dealer, 
because of the co-operation of the 
trailer manufacturer, has a great 
opportunity for profits, particu- 
larly in view of the demand for 
units that can haul greater loads 
and for those that will be able to 
transport loads of unusual sizes. 





Petroleum Men to Meet 


For. ‘Code 


New York, Aug. 9.—A series of 
meetings in all parts of the 
United States for the purpose of 
discussing the tentative draft of 
a proposed voluntary code of fair 
marketing practices will be held 
in the Fall, the American Petro- 
leum Institute announced follow- 
ing a meeting of its board of di- 
rectors recently. 

Code Draft Ready 


The proposed draft of the new 
code was placed before the direc- 
tors of the industry’s national 
trade association by the Insti- 
tute’s vice-president for market- 
ing, C. E. Arnott, of the Socony- 
Vacuum’ Corp. The’ tentative 
draft was prepared following a 
series of hearings participated in 
by members of the former mar- 
keting sub-committee of the NRA 
Planning and Co-ordination Com- 
mittee and by representatives of 
independent dealers, jobbers, re- 
finers, and major interests from 
all parts of the country. 

Invited to the fall meetings, 
which are expected to begin early 
in September, will be representa- 
tives of all marketing interests, 


Study in Sept. 


large and small. They will be 
expected to express their opin- 
ions of the proposed code and to 
make any suggestions and rec- 
ommendations for changes or re- 
vision. 

At the conclusion of the meet- 
ings the draft, with suggested 
changes, is to be returned to the 
Institute’s board for approval be- 
fore being sent to the Federal 
Trade Commission for final au- 
thorization. 

The draft represents a modern- 
ization and expansion of the 
present Code of Practices for 
Marketing Refined Petroleum 
Products approved by the Com- 
mission on June 12, 1931. The 
original code, still in effect, was 
approved and signed by more 
than 16,000 marketers. 

Seek Action 

“We are trying to draft a code 
for the entire marketing branch 
of the petroleum industry,” it was 
explained by Arnott, “and we 
hope that at the proposed meet- 
ings all petroleum marketers will 
express their opinions, make their 
recommendations.” 





Transportation Officials 


Inspect New P.A. Coaches 


Buffalo, N. Y., Aug. 9.—Execu- 
tives of a number of nationally 
known transportation lines, in- 
cluding engineers from one of the 
largest operators in the country, 
have been visitors at the Pierce- 
Arrow Motor Corp. factory during 
the past few days to inspect the 
company’s new 15- passenger 
coaches, a number of which were 
completed this week for delivery, 
it is reported. 

The coaches which were com- 
pleted this week will go into serv- 
ice immediately, some of them in 
New England and others in Penn- 
sylvania and Ohio. 

The new equipment’ enables 
operators to maintain railroad ex- 
press schedules with safety and 
comfort, according to Pierce- 
Arrow officials. A factor in the 
safe operation of the coaches is 
the use of new high visibility 
colors to distinguish them at great 
distances on the highway. Some 
of the first coaches, for example, 
are finished in gleaming white, 
while others are a brilliant red. 

Coupled with the introduction 


New Super Road 


Washington, Aug. 9.—France has 
begun work on a new _ super-road 
along the coast from Nice to Can- 
nes, the Department of Commerce 
has been advised. It will be 52 feet 
wide, more than double that of the 
usual French national highways. 





of the new coaches, a stimulation 
in. its passenger car sales gave 
Pierce-Arrow a total of orders for 
July which exceeded those of any 
month this year, according to 
Arthur J. Chanter, president. The 
outlook for August, based upon 
reports from the company’s dis- 
tributors, is most encouraging, 
Chanter said. 


Fuel Collections Gain 

Raleigh, N. C., Aug. 9.—Andrew 
J. Amaxwell, revenue commissioner, 
has released figures showing that 
gasoline tax collections in North 
Carolina for July totaled $1,524,- 
126.24, as compared with $1,304,- 
910.69 in July, 1934. 


Where a STOP 
Invites a STAY 


Comfortable rooms. Memor- 
able meals. Smart service. 
Rates: 


$1.50 to $3.00 


Convenient location. 


Single . .« « 
Double. . . $2.50 to $5.00 
Suites . . . $5.00 and up 


HOTEL LENOX 
140 North St. Buffalo, N. Y. 


Clarence A. Miner, President 





Every story—every article—rounded, tempered, pol- 


ished for smooth coordination... for the frictionless 


drive that makes advertising work as pages turn. 


" American —— 


The Crowell Publishing Company . . . COLLIER'S, WOMAN’S HOME COMPANION, THE AMERICAN MAGAZINE, THE COUNTRY HOME .. . Combined Circulation Over 8,300,000 
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Chevrolet 3,000-Mile Run 
Staged 46P Economy Test 





Detroit, Aug. 9.— Twenty- “_.. 
and three- fourths miles to a gal- 
lon of gasoline, and 3,000 miles on 
3% quarts of oil, were the econ- 
omy records claimed for a stock 
Chevrolet master de luxe sedan in 
a certified 3,000-mile non-stop 
economy run staged in California. 

The run was undertaken to 
learn the actual economy per- 
formance of the motor car under 
routine driving conditions such as 
encountered by the average vaca- 
tioning driver. The car was sealed 
by the Los Angeles deputy state 
sealer of weights and measures. 
This sealing operation included 
the crankcase and the ignition. 

The route taken included a 
jaunt into Sequoia National Park, 
elevation 8,000 feet. At the op- 
posite extreme was Death Valley 
where the car passed through 
heat of 110 degrees. The driver 
is said to have cruised the floor of 
famous Muroc Dry Lake at a 
pace of nearly 80 miles an hour. 

The Chevrolet is reported to 
have come through the test with 
no mechanical difficulties, regis- 
tering an average economy per- 
formance of 21.75 miles to the 
gallon, and when the crankcase 
seal was officially broken, only 
three and three-quarters quarts of 
oil were required to replenish the 
supply, it is said. 


Nash Shipments 
For 7 Months 
- Over All of °34 


Kenosha, Wis., Aug. 9.—Ship- 
ments of Nash and LaFayette 
cars during the first seven months 
of this year were greater than 
the total shipments made by Nash 
Motors Co. in 1934, it was an- 
nounced here today by C. H. Bliss, 
vice-president and director of 
sales for the company. 

To date Nash has shipped 28,815 
units, while in 1934 total ship- 
ments were 28,665. Sales at pres- 
ent, aided by the introduction of 
the New Nash “400” and 1936 
LaFayette, are distinctly on the 
up trend, according to reports 
from distributors and dealers, 


“....g onan in 
edgewise” 


(Continued from Page 6) 


and who will build an adequate 
supply of new cars TO STOCK 
HIS DEALERS can make this 
December, 1935, the greatest 
winter-selling month in his his- 
tory. Not only that, he can start 
his dealers off on a new year 
which will indeed make it a Merry 
Christmas! 





* * « 


I AM A LITTLE surprised that 
my more serious-minded  col- 
leagues in the editorial sanctum 
did not see the obvious compari- 
son between the “gross margin” 
figures which the worthy NADA 
released last week with the “crop- 
cost” figures which the venerable 
Dept. of Agriculture have been 
issuing since I was in knee-pants. 
Any politician who wanted some 
“fodder” to spread before his 
grass-roots constituency could al- 
ways depend on the department 
to furnish him with figures which 
proved that the down-trodden 
farmer lost money on every bushel 
of grain or pound of livestock he 
raised. Yet during the years in 
which this dismal wail was most 
pronounced, I watched the sales 
of cars and trucks to farmers 
climb until in the good states 
there was an average of more 
than one and a half to every 
farm! I saw new farm homes 
built with heating plants, electric 
lights and running water! I saw 
the farm boys and girls going to 
colleges and the old folks winter- 
ing in St. Petersburg and San 
Diego! That was, of course, as it 
should be and I am most happy 
to report that so far as I know, 
our automobile dealers are not 


quite as bad off as these terri- 
fying figures would have us be- 
lieve—or maybe they make up 
“the $14.76 loss on each new car 
sale” by selling more new cars! 
After all, who was it who said, 
“It isn’t the profit, but the volume 
which counts!” 
eK * * 

SO MANY HATS are being 
tossed into the “safety” ring that 
I am deliberately ducking the 
issue this week to let the replace- 
ment troops who have just ar- 
rived at the first-line trenches 
take up the fight.—G.M.S. 


Hudson Reports 
Best July Sales 
In Past 6 Years 


Detroit, Aug. 9.——The month 
just past was the best July for 
the Hudson Motor Car Co. in 
sales, as well as shipments, for 
six years. As compared with 
July, 1934, the July just passed 
showed a gain of 14 per cent in 
retail sales of Hudsons and Ter- 
raplanes in the United States. 
When comparing shipments, the 
gain for 1935 over the same month 
of 1934 is 96.2 per cent. July re- 
tail sales were the largest of any 
July since 1929 by a considerable 
margin. With a sale of 7,079 cars 
in the United States, the month 
of July, 1935, exceeded the pre- 
vious July by 14 per cent. 

Not only is the sales gain over 
1934 being sustained during the 
first part of August, but is being 
increased as is indicated by the 
fact that the week ending Aug. 3, 
1935, shows a gain over the same 
week of last year of over 30 per 
cent. According to William R. 
Tracy, vice-president in charge of 
sales, there is every indication 
that August of this year will show 
a considerable increase over Aug 
ust a year ago, judging from the 
volume of orders now on hand 
As a result of the increased de- 
mand for Hudsons and Terra- 
planes, field stocks are about 40 
per cent lower than they were last 
year at this time, Tracy reports. 





AS OTHERS 


SEE IT 


(Continued from Page 6) 
motorist. There will be improve- 
ments, of course, but the addition 
of cars themselves to the one-stop 
station will mark the entrance upon 
the last and complete stage in the 
automobile station. 

If this combination proves suc- 
cessful where it is being tried and 
continues to spread, the develop- 
ment should be watched very very 
closely by the super-service station 
operator.—The Gasoline Retailer. 





Motor Fatalities 


Running Below 1934 


Washington, Aug. 9.—Automo- 
bile fatalities in 86 principal cities 
are running only slightly below 
the volume last year, according 
to figures announced today by the 
Census Bureau. During the first 
31 weeks of this year 4,881 persons 
were killed in traffic accidents 
while in the corresponding period 
of 1934 the total was 4,912. 

Last week 162 automobile 
deaths were reported, a gain of 
20 over the previous week. In 
the same week last year 180 per- 
sons were killed. 


Steel Imports Up 


Washington, Aug. 9.— Despite a 
decrease of 30.4 per cent from May, 
imports of iron and steel products 
during June totaled 33,208 gross 
tons, an increase over June, 1934, of 
33 per cent, according to the De- 
partment of Commerce. The most 
precipitous decrease from May wes 


in pig iron. Sources of imports in 
order of importance were: Ger- 
many, 8,592 tons; Belgium, 7,010; 


Canada, 4,413; British India, 2,952; 
Venezuela, 2,200; and United King- 
dom, 1,735. 


Gabriel to Build 
New Hydraulic 
Shock Absorber 


Cleveland, Aug. 9.—John J. Bat- 
terman, president of The Gabriel 
Co., has announced the acquire- 
ment of American production and 
selling rights to a new hydraulic 
shock absorber that was origin- 
ated in Europe. In connection 
with the new shock absorber, 
which will be known as the Ga- 
briel-Walex, Batterman has re- 
leased the following statement: 

New Features 

“The Gabriel-Walex shock ab- 
sorber, which we are now placing 
in production, possesses many 
new and important features that 
make it a distinct advancement 
over previous’ conceptions of 
shock absorber engineering. It 
was originated two years ago at 
the Gabriel shock absorber fac- 
tory in Berlin in collaboration 
with the engineering department 
of the Gabriel Co., of Cleveland. 
Many European cars are now be- 
ing equipped with this shock ab- 
sorber. 

“The Gabriel Co., in obtaining 
exclusive rights to produce this 
shock absorber in the United 
States, will put out a complete 
line to meet the needs of the en- 
tire automotive industry. It will 
be available not only for motor 
cars but for buses, trucks and 
motorcycles. 

“These instruments have been 
engineered and designed to per- 
mit the employment of the latest 
advancements in materials which 
makes possible a resultant saving 
in both weight and cost of manu- 
facture. The basic engineering 
principles involved in this shock 
absorber give it a wide variation 
in mounting, which makes it ex- 
exceedingly adaptable to all 
types of spring suspension, either 
of conventional design or with in- 
dependent wheel action. 

Exterior Adjustment 

“An outstanding advantage is 
an exterior adjustment, which 
provides an unusually wide range 
of control on both the one-way 
and two-way types. These shock 
absorbers are thermally’ con- 
stant. They are not affected by 
weather or temperature changes. 
The nature of the design and the 
materials employed also make 
them definitely proof from oil 
leakage. 

“Rapid provisions are now be- 
ing made for American produc- 
tion at the Gabriel plant at Cleve- 
land, O.” 


Cadillac Ske 
Sales Best For 
Month Since ’29 


Detroit, eas 9.—Retail deliver- 
ies of Cadillac and LaSalle cars 
in July were higher than during 
any July since 1929, it was re- 
vealed today by J. C. Chick, gen- 
eral sales manager for the Cadil- 
lac Motor Car Co. 

“The progressive improvement 
in the sale of high price and me- 
dium upper price cars,” said 
Chick, “is shown by a comparison 
of our July deliveries with those 
of the corresponding months in 
recent years. Retail sales last 
month exceeded those of July, 
1934, by 67 per cent; July of 1933 
by 90 per cent, and July of 1932 
by 198 per cent. 

“The 67 per cent increase for 
July of this year becomes even 
more impressive when compared 
with the average increase for the 
entire first seven months of 1935, 
which was 47 per cent. In other 
words, although we now are be- 
yond mid-year and are entering a 
period which in the past has usu- 
ally brought a decline in retail 
sales volume, the percentage of 
increase continues to rise. Even 
the last 10 days of July showed 
a continuation of this trend with 
a sales increase of 123 per cent 
over the same 10 days of a year 
ago.” 
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frictionless drive that 
makes advertising work 
as pages turn?? 


that’s why 


THE 


merican 


MAGAZINE 


ee « gained an average of 55,808 single 


copy per 
Quarter 1935 over First Quarter 


sales month (14-7% )— First 


1934. 


e ¢ » gained an average of 127,682 total 


net paid per month—for the same period. 


eee averaged 2,017,308 total net paid 


for the First Quarter 1935—a 217,308 


bonus for advertisers over the rate basis. 


— are the largest 
gains, both net paid and 
single copy, 


of any general magazine, 


monthly or weekly 
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Car and Truck Purchases By! F armers Best Since’30 


Gross Income e During 19354. 


Put at $7, 


Washington, Aug. 9.— Deiat s. 
last year bought more 
trucks 
it 
was disclosed here this week. The 
Department of Agriculture pub- 
lished an exhaustive survey of 
and disbursements 
for the last calendar year which 
showed that $185,000,000 worth of 
motor vehicles were purchased by 

in 
had 


farmers 
automobiles and motor 
than at any time since 1930, 


farm income 


farmers, against $111,000,000 
1933. In 1932 purchases 
dropped to $80,000,000. 


The survey showed that gross 
income from farm production and 
rental and benefit payments to 
farmers amounted to $7,300,000,000 
in 1934, against $6,406,000,000 in 
The position of the farm 
in the last 
is indicated by 
the figures, it was stated, because 
expenditures for production have 
not increased as much as income. 


1933. 
has improved more 
two years than 





Pontiac Output 


Totals 124,923 


Units to Aug. 1 





Pontiac, Mich., Aug. 9.—At the 
close of business July 31, Pontiac 
Motor Co. had produced 124,923 
of the 1935 models, thus surpass- 
ing the production records for 
the same period of all years since 
1929, according to H. J. Klingler, 
president and general manager of 


the company. 


This figure compares with a 
total of 68,849 cars up to the end 
of July last year and a total of 
76,553 for the 1934 model year. 
July output of 17,245 was ahead 


of June. 


“Our factories have been run- 
ning steadily at a high rate of 
production for almost eight 
with two shifts of men 
working continuously since Feb- 
“It is the 


months, 


ruary,” said Klingler. 
first time since 1929 that such a 
condition has existed.” 


Goodyear Offers Tire 
For “Stop-Starv” 


Akron, O., Aug. 9.—-To combat 
the grinding wheel action that 
results from frequent stops and 
starts of vehicles in city delivery 
work, Goodyear has developed a 
new Stop-Start tire. The tire is 
available in a full range of sizes 
used on most types of delivery 
trucks. 


Attention in this tire has been 
focused primarily on slow tread 
wear and long life. The tread is 
plainer, the shoulders have deeper 
cut notches to dissipate what heat 
does generate in service. The 
upper shoulder of the tire gives 
the effect of two non-skid treads 
so that even when the tire is worn 
smooth, there will be one of these 
tread notches remaining. 


In addition, the non-skid por- 
tion of the tread design is 30 per 
cent deeper than in standard tires 
and the tread rubber underlying 
the design has been increased in 
thickness a proportionate amount 


WANTED 


Publicity and Sales Promotional 
man. Must be good copy writer 
with automotive experience. 


State age, education, experience 


and salary desired. 


Address General Manager, Stew- 
art Motor Corp., 


Buffalo, N. Y. 
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300, 000,000 


Gilpin F baile 
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Farming Belt 











































Pontiac, Mich., Aug. 9.—A. W. u 
Gilpin, general sales manager ot 
Pontiac Motor Co., who has spent 
‘uv per cent of his time in the last 
year and a half traveling the 
length and breadth of the land, 
says, “The biggest factor in 
the sustained increase in the sale 
of motor cars, as well as in other 
lines of business, is not the man- 
made schemes of the present day 
but the new wealth that is com- 
ing out of the soil this year. 


“Regardless of how depleted the 
surplus and savings of the indi- 
viduals of the nation become dur- 
ing a depression,” he says, “as 
long as there is continued progress 
in the knowledge and skill re- 
quired to take the products out 
of the soil and convert them into 
usable, manufactured commodi- 
ties, new wealth will be created 
and multiplied many times over 
by our ramified system of manu- 
facturing, distribution and sales. 
Recovery comes slowly, but it 
comes, inevitably. 

“In the case of the automobile, 
there have been enough people 
with money on hand to buy new 
cars during the last four or five 
years to create a sufficient de- 
mand for the raw materials to 
keep up a flow of new wealth. 
the same has been true in scores 
of other industries. 


“It is a grammar school axiom 
that the sources of all wealth 
from the soil consist of agricul- 
ture of which timber and its prod- 
ucts are a part and mining of 
which petroleum is a part. 


“Not only does the earth pro- 
duce the materials to build and 
operate the automobile but it pro- 
duces the wealth to buy those 
automobiles. 

“New wealth created by agri- 
culture is from six to seven times 
that which is produced by mining. 
Fortunately, this year, farm con- 
ditions are favorable to large 
production. Every important crop 
will show substantially larger 
yields than a year ago. 

“All of this new wealth from 
farm products will be in the 
farmers’ hands, cashable, by No- 
vember first. The cash return to 
farmers will be greatly increased, 
and that is important, but even 
more important is the wide effect 
on business that this new wealth 
will have, The effect is already 
evident in the removal of names 
from relief rolls in harvested 
areas.” 


Organize Fi irm 


La Crosse, Wis., Aug. 9.—The Na- 
tional Auto Products Co., Inc., has 
been organized here to manufacture 
a crankease oil designed for pro- 
longing the life and viscosity of 
other lubricants, a liquid radiator 
product, a non-corrosive’ battery 
terminal, overhead oilers, upper 
valve lubricants, top cylinder oils, 
spring oils, greases, cutting oils and 
run-in preparations. 

Officers of the new firm are Clyde 
Van Gordon, president; John Iver- 
son, first vice-president; W. D. Al- 
kire, second vice-president and plant 
manager; George W. Livingston, 
third vice-president; Arnol A. Amun- 
rud, secretary-treasurer; and H. M. 
Hough, asst. secretary-treasurer. 

The company is capitalized at 
$100,000 and will begin operations 
about Sept. 1. 


July oak 


Canton, O., Aug. 9.—Sales of new 
sate in July numbered 741, 
while used cars transferred in the 
same period totaled 3,650, the Stark 


county clerk of courts reported this 
week. The month is one of the best | 
for July in several years, with in- | 
dications of continued activity in | 
both new and used cars in this area 
for the remainder of the summer. 








Here is a view of the display arranged by Hayes Body Corp. in the 
Peoples National Bank, Grand Rapids, to celebrate silver anniversary. 





Hayes Body Celebrates 
Twenty-fifth Birthday 


Grand Rapids, 
ing its 25th anniversary of its 
founding, the Hayes Body Corp. 
recently held an exhibition in the 
lobby of the Peoples National 
Bank of this city, displaying some 
of the products and methods used 
in body production. 


The Hayes Corp. was organized 
in 1910 at Ionia. The Grand Rap- 
ids plant was established in 1917 
in a building constructed for a 
former furniture factory. The 
company outgrew that building, 
built a huge press plant to the 
west of the main building, erected 
a printing plant, formerly occu- 
pied by the DeVaux-Hall and 
Continental automobile com- 
panies, and purchased the old 
Harrison Wagon Works plant in 
order to take care of expanding 
business. 


Peak in 1929 
At the peak of its production in 


1929, the company also leased a 
building from the Marmon Auto- 


mobile Co. in Indianapolis for 
manufacture of bodies. At that 
time Hayes employed approxi- 


mately 3,300 men. 


In recent years production and 
employment have decreased, the 
company employing 1,300 men at 
the local plant at the peak of 
production this year, approximate- 
ly 400 more than were employed 
at the similar period last year. 
Employment this year has been 
the best since 1929, according to 
A. A. Anderson, president and 
treasurer of the firm. When all 
four body assembly lines are op- 
erated, the local plant can turn 
out a body every five minutes. 

At present the company is mak- 
ing preparations to make tools 
and dies for 1936 motor cars, 
which will be introduced late in 
the fall. 


The display in the bank was 
arranged by Nils Juell, safety di- 
rector of Hayes. Placards reveal 


Aug. 9.—Mark- 


many interesting facts about the 
company and body production. 

One placard brings out the fact 
that a Hayes body, exclusive of 
paint and trim, contains 620 de- 
tailed parts, and 2,340 standard 
parts, such as nails, screws, bolts, 
etc. 

$300,000 in Equipment 

To produce a body such as that 
displayed required 560 discs, jugs, 
fixtures, templates, etc., at a cost 
of $300,000. It is revealed that 
tooling operations preparatory to 
introduction of a new body re- 
quires the employment of 300 men 
and the operation of 60 machines 
day and night for several weeks. 


Officers of the company be- 
sides Anderson are E. J. Connelly, 
vice-president and general man- 
ager; O. W. Birnie, secretary and 
asst. treasurer; and J. H. Lee, 
comptroller. Directors are: W. 
W. Hoagland, former president, 
chairman; Anderson, Connelly, 
McKee Robison of Detroit; Walter 
J. Curley of Pittsburgh; and W. 
J. Johnson of Erie, Pa. 


Steel W ‘ihe U Pp 


Youngstown, O., Aug. 9.— The 
volume of miscellaneous steel buying 
was sufficient last week to lift steel- 
works operations two points to 47 
per cent. The advance was recorded 
in spite of sharp reduction in auto- 
mobile assemblies due to widespread 
suspension for vacations, and rela- 
tively light support from new con- 
struction and railroads. 

Automobile manufacturers gener- 
ally are making final purchases for 
current models and in many _ in- 
stances production is being  pro- 
longed because of brisk retail de- 
mand, officials here said. 

In compliance with their agree- 
ment with the government for early 
introduction of 1936 models to stabi- 
lize the industry, some makers are 
distributing specifications for ma- 
terial for the new series, though not 
yet released. 


Bohn Sees Great Waste 
In Excess Bus Weight 


Detroit, Aug. 9.—“‘A big source 
of economic waste in this country 
is the tremendous discrepancy be- 
tween the pay load and the weight 
of the vehicle used for truck and 
bus transportation today,” says 


Charles B. Bohn, Detroit metal-| 


lurgist. 
“There 
hicles operating in this country 
and abroad which weigh from 
1,000 to 5,000 pounds more than is 
necessary in the light of present- 
day knowledge of materials,” 
states Bohn. “The cost of need- 
lessly transporting all of this sur- 


|plus weight over the highways is 
| incalculable. 


“If the design of the present- 
day truck or bus were exactly 
duplicated with lighter methods} 





of construction and lighter but 
equally strong metals the saving 
would be great, and where the 
weight is materially reduced it is 
also possible to reduce the amount 
of power required for the vehicle. 

“This problem of strength with 


|light weight is a challenge to the 
are thousands of ve-| 


engineer and designer and no 
longer to the metallurgist. The 
metallurgist stands ready to sup- 
ply the materials. They are here 
now. 

“At the present time there are 
very few of the new light-weight 
trucks and buses available al- 
though they are beginning to 
come. The savings over the next | 


10 years due to the introduction | 8:30 P.M.—GULF (Columbia), 


of the new modern buses and 
trucks will be tremendous.” 


Spicer Sees Record 


In Hudson Contract 


Toledo, Aug. 9.—A new 
record of business relation- 
ship in the automotive in- 
dustry was established on 
July 26 when the Hudson 
Motor Car Co. and the 
Spicer Mfg. Corp. closed 
their 27th consecutive an- 
nual contract. R. E. Car- 
penter, vice-president and 
general manager of Spicer, 
said in announcing the con- 
tract that he did not be- 
lieve a relationship of this 
kind between any other two 
companies in the automo- 
tive industry has been main- 
tained without interruption 
over such a long period of 
time. 


The contract calls for 
Spicer to manufacture all 
propeller shafts and uni- 
versal joints for Hudson 
during 1936. It is under- 
stood this work is to be 
handled at the Pottstown, 
Pa, plant of the Spicer 
Corp. 











FWD apron 


Clintonville, Wis., Aug. 9.—S. W. 
Wick, manager of the branch di- 
vision of the Four Wheel Drive Auto 
Co. here has — named to take 
charge of the San Francisco branch, 
relieving M. O. Stockland jr., who is 
being transferred to the home office 
here to recuperate from recent ill- 
ness. 

A. F. Fredenberg, asst. export 
manager, will be promoted to branch 
division manager filling the vacancy 
created through the advancement of 
Wick. W. C. Merrill, editor of the 
FWD house organ, is leaving the 
dealer division to take over the oil 
field sales territories of Louisiana, 
the Gulf Coast and Lower Texas. 


Automotive 


On the Air 





MONDAY, AUG. 12 
6:45 P.M.—SUN OIL (NBC, Blue), Lowell 
Thomas 
7:45 P.M.—PIHILCO (Columbia), Boake Carter, 


N. J. (Co- 


8:00 P.M.—STANDARD OLL OF 
Lombardo 


lumbia), Esso Marketers present 
Road. 


3:30 P.M.—FIRESTONE (NBC, Red), Margaret 
Speaks, soprano; mixed chorus and William 
Daly’s symphonic string orchestra. 

9:00 P.M.—SINCLAIR (NBC, Blue), Minstrel 
show with Gene Arnold, interlocutor, 

TUESDAY, AUG. 13 

6:45 P.M.—SUN OIL (NBC, Blue), Lowell 
Thomas 

7:45 P.M.—PHILCO (Columbia), Boake Carter. 

9:30 P.M.—FORD (Columbia), Fred Waring’s 
Pennsylvanians and Colonel Stoopnagle & 


Budd 
TEXAS (NBC, Red), 
Fire Chief orchestra; 


Eddy Duchin and his 
guest singers. 


WEDNESDAY, AUG. 14 
6:45 P.M.—SUN OIL (NBC, Blue), Lowell 
Thomas. 
7:45 P.M.—PILILCO (Columbia), Boake Carter. 
THURSDAY, AUG. 15 
6:45 P.M.—SUN OIL (NBC, Blue), Lowell 
Thomas 
7:45 P.M.—PHILCO (Columbia), Boake Carter. 
10:00 P.M.—STEWART-WARNER (Columbia), 
Alemite Half Hour with Heidt’s Brigadiers, 
FRIDAY, AUG. 16 
6:45 P.M.—SUN OIL (NBC, Blue), Lowell 
Thomas. 
7:45 P.M.—PIHIILCO (Columbia), Boake Carter. 
8:00 P.M.—CITIES SERVICE (NBC, Red), 
Concert—Jessica Dragonette, soprano; Cities 
Service quartet; Frank Banta and Milton 
Rettenberg, piano duo: Rosario Bourdon’s 
orchestra; “The Game of the Week’’—base- 
ball talk by Ford Bond 
SOCONY VACUUM (Columbia), Socony 
Sketchbook with Johnny Green's orchestra; 
Virginia Verrill, singer, and Christopher 
Morley 
10:00 P.M.—STUDEBAKER (Columbia), Rich- 
ard Himber and Studebaker Champions. 
12:30 A.M.—STUDEBAKER (Columbia), Rich- 
ard Himber and Studebaker Champions, 
SATURDAY, AUG. 17 
9:00 P.M.—CHEVROLET (NBC, Red), G-Men 
authentic eases from official Department 
of Justice files dramatized by Phillips Lord. 
9:30 P.M.—SHELL OIL (NBC, Red), The 
Shell Chateau, starring Al Jolson; guest 
artists; Victor Young’s orchestra. 
SUNDAY, AUG, 18 
6:30 P.M.—ACME (Columbia), Smiling Ed 


MeConnell 

Gulf Headliners 
with James Melton, tenor; Revelers quartet; 
Hallie Stiles, soprano; Pickens Sisters and 
Frank Tours’ orchestra, 
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MEMA Index Shows JuneS 


Figures Stand Well Above 
Same Month Last Year 


New York, Aug. 9.—Seasonal 
declines in the aftermarket di- 
visions and tapering off of orig- 
inal equipment shipments to car 
factories in anticipation of new 
model announcements in Novem- 
ber this year combined to bring 
the June MEMA index figures | 
below those for May. 


Better Than 1934 

The grand index of all ship- 
ments went down to 119 as com- 
pared with 132 for May, but stood 
well ahead of June a year ago 
which registered 106. Original 
equipment shipments to car and 
truck factories tapered off to 102 
from 132 for May to compare with 
101 for June, 1934. Service parts 
shipments to wholesalers went 
down to 131 as compared with 148 
for May and 135 for June, 1934. 
Accessories shipments to whole- 
salers dropped to 103 for June as 
compared with 132 for May and 
96 for June a year ago. Service 
equipment shipments to whole- 
salers dropped off only one point 
to 82 for June as compared with 
83 for May and 71 for June, 1934. 


duction in June totaled 377,065 
units. This represents a decline 
of only 2 per cent from May and 
an increase of 17.7 per cent over 
June, 1934. 
Car Output 308,885 

Passenger car production ac- 
counted for 308,885 of this total; 
with 296,609 passenger cars pro- 
duced in the U. S. and 12,276 in 
Canada. Truck production totaled 
68,180 with 64,711 produced in the 
U. S. and 3,469 in Canada. AMA 
members (industry except Ford) 
produced 265,538 passenger cars 
and 8,555 trucks in the U. S. and 
Canada during June. 


Chrysler Sales 
Impetus Holds 
Up in August 


Detroit, Aug. 9.—Retail deliver- 
ies of Chrysler and Plymouth cars 
by Chrysler dealers for the week 
ending Aug. 3 showed substantial 
increases over the figures for the 
last three years and the 31 weeks 
of 1935 are far ahead of the same 
periods of 1934, 1933 and 1982. 
Chrysler deliveries already have 
topped the entire number re- 
ported in the three preceding 
years and Plymouth deliveries by 
Chrysler dealers are larger than 
for the entire years of 1932 and 
1933. 

According to figures released by 
J. W. Frazer, vice-president of the | 
Chrysler Sales Division of Chrys- 
ler Corp., the week of Aug. 3 
showed 3,210 Plymouths and 924 
Chryslers delivered at retail, a 
grand total of 4,134 units. This 
is 7.8 per cent higher for Plym- 
outh, 35.5 per cent for Chrysler 
and 12.9 for the combined lines 
than the totals reported for the| 
week ending Aug. 4, 1934. The 
increase over the corresponding | 
week of 1933 is 21.7 for Plymouth, | 
1.1 per cent for Chrysler and 16.4 
per cent for the combined lines. 

In the first 31 weeks of 1935, 
including Aug. 3, Chrysler dealers 
reported the delivery of 99,715 
Plymouths, insuring that the 
100,000 mark would be passed the | 
first of the following week. | 
Chrysler deliveries for this period | 
were 28,307, almost 1,000 in excess | 
of the number reported for the | 
entire year of 1934. | 


Motor Carriers Bring | 


$293.996 to S. Dakota | 
Pierre, S. D., Aug. 9.—Compen- | 
sation fees from motor carriers | 
brought South Dakota $293,996.88 | 
in the fiscal year just ended, Miss | 
Myrtle Morrison, secretary of | 
state, reported today. This is an | 
increase of $44,033.49 over collec- 
tions the previous years. 
Interstate truckers paid $36,- 


574.35 of the total amount. Oper- 
ating certificates were issued to 
953 interstate trucks, 16 interstate 
buses, 4,970 intrastate trucks in 
the regular class, 1,074 intrastate 
trucks in the farm to market 
class and 76 intrastate buses. 


The highway department re- 
ceived $279,254.86 or 95 per cent of 
the fees. The remaining 5 per 
cent, $14,742.02, is used by the 
motor vehicle department to ad- 
minister the laws. 

The compensation fee law was 
passed by the 1933 legislature and 
requires motor carriers to pay for 
“unusual” use of the highways in 
addition to regular license fees. 


| ? + 
Passenger car and truck pro- Wi Ne 
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Bright-Hued Chevrolet 


To Aid Women of India 

Toronto, Ont., Aug. 9.—An auto- 
mobile finished in shimmering 
gold, trimmed with scarlet, and 
adorned with the coat-of-arms of 
the United Provinces of Agra and 
Oudh of far-away India, is to be 
seen on the streets of Toronto 
today. 

The car is to be used in the 
work the white women of the 
United Provinces of Agra and 
Oudh are doing for the emanci- 
pation of Indian women. It is a 
Chevrolet sedan, and was deliv- 
ered the other day to Mrs, Ethel 
|Rogers Mulvany, formerly of 
Manitoulin, and now of Cawn- 
pore, who is in Canada to direct 
an exhibit for the United Prov- 
inces at the Canadian National 
Exhibition. 


ing cars to specify Modern Mohair Velvet 


Upholstery. 
Then, if the upholstery 


spotted in transit or on the showroom floor, your 
service department can clean it quickly and easily, 
without leaving “cleaning rings.” There’s no need 
to send your cars to the dry-cleaners and spend 


I. THE automobile dealer’s constant 
battle to keep down overhead, it pays when order- 


hipments Down Slightly 


N ew Insurance Protects 


Driver Instead of Car 


Richmond, Va., Aug. 9 (UTPS). | 

Virginia motorists will watch 
with interest the new experiment | 
in automobile insurance coverage | 
authorized by the state corpora- 
tion commission after several 
months of study, a form of policy 
which “follows the driver” rather 
| than the car. 


Under the standard plan, an 
| owner’s car is insured against any 
| damage it may cause while he or | 
some authorized person is operat- | 
jing it. The new policy insures 
the operator only and protects 

him, no matter what machine he 


ON THE 


Overhead 


should get dirty or 


$10 to $25 to make them look presentable. Nor 


working on a job, 


establishment 


do your service men have to wear kid gloves when 


The very fact that Modern Mohair Velvet Up- 
holstery saves you money and trouble in your 
means that it will save the car 
owner money and trouble through years of use. 
When you advise him to select Modern Mohair 
Velvet, he gets a fabric that is longer wearing, 


may be driving when damage is 
done. 


Sponsors of the new policy pro- 
posed to give coverage at 20 per 
cent less than the rate for regular 
liability and property damage in- 
surance. The commission cut the 
differential to 10 per cent after 
hearing evidence from old-line 
companies which predicted that 
loss experience under the new 
plan would be as heavy as under 
the old. If the experiment is a 
success, it is likely most of the 
companies writing automobile in- 
surance will adopt it. 


easier on clothing, easier to clean, most enduring 
in style, and an item of definite value when the 
car is ready to be turned in. 


COLLINS & AIKMAN CORPORATION 


200 MADISON AVENUE NEW YORK CITY 


1935’s NUMBER ONE UPHOLSTERY 
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Safety Measures Arouse Nation-Wide Interest 
= Illinois Traffic Code 
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Minneapolis Club Presses 


Plan for Safer Driving 


Minneapolis, Minn., Aug. 9. 


Recommendation for 


and punishment to motorists who 
drive more than 30 miles an hour 
in congested areas or approach an 
intersection at a reckless rate 
were under consideration by the 
traffic committee of the city coun- 
cil today following the submission 
of a report by the safety council 
of the Minneapolis Automobile 
Club. 

Containing many statistics and 
the results of studies of the Min- 
neapolis traffic problem in the 
last seven years, the report de- 
clares that, while there are thou- 
sands of causes for accidents, a 
curb on the faster driving element 
would serve more than any one 
thing to bring about a definite 
reduction in deaths and serious 
injuries. 

Urge Limit 

Frank C. Berry, director of the 
automobile club’s safety division, 
and J. C. Vincent, city traffic en- 
gineer, appeared before the com- 
mittee to urge a maximum speed 
limit in the congested areas and 
also a regulation governing ap- 
proaches at intersections. 

Conclusions in the Automobile 
Club report are as follows: 

Every improvement in the traf- 
fic situation, by means of educa- 
tional campaigns, mechanical ad- 
vances and so on, is more than 
counterbalanced by increases in 
speed. 

Collisions and the running down 
of pedestrians almost always in- 
volve an automobile or automo- 
biles going too fast. 

In general, speeds of more than 
30 to 35 miles an hour anywhere 
within the city limits are too fast 
for safety. 

Traffic Big Problem 

Speed controls within the city 
limits at approximately the fig- 
ures indicated above offer the one 
immediately effective method for 


a city regu-| 
lation which would bring arrest | 


bringing traffic accident reduc- 
tion. 

Seventy-five per cent 
driving public operate 
speeds. 
the other 25 per cent should not 
be forced to do likewise. 

Traffic is at least 50 per cent of 
the Minneapolis police problem, 
but only 10 per cent of the force 
is detailed to traffic. Police per- 
sonnel must be made traffic con- 
scious, must be alert to single out 
the hazardous violations at least. 

“The humanitarian and_ eco- 
nomic problems incidental to the 
loss of life, maiming and property 
damage in street traffic accidents 
are of such scope and gravity that 
they directly concern each and 
every person,” the report declares. 
“Much effort has been expended 
along educational, engineering 
and legal enforcement lines to ac- 
complish better and safer street 
traffic conditions, to the end that 
both life and property may be 
conserved. 

“In spite of these efforts the 
traffic accident rate has main- 
tained an almost even keel for the 
last seven years. In the main, we 
believe this failure to reduce 
traffic accidents to be due to the 
fact that all engineering improve- 
ments, all educational efforts and 
improved procedure continue to 
be entirely offset by the increas- 
ing rates of motion at which 
automobiles are operated.” 


at sane 


Rodgers Recovers 


Washington, Aug. 9.—Ted V. 
Rodgers, president of the American 
Trucking Assn., who was stricken in 
Grand Rapids, Mich., several weeks 
ago while addressing a group of 
truck operators, returned to his 
desk here this week. During his 
recuperation at his summer home in 
the Pocono Mountains of Pennsyl- 
vania, Rodgers’ duties were per- 
formed by John W. Blood, of 
Wichita, Kan., first vice-president, 
who has returned home. 


I ncredse your sales and profits with 


PACKARD 


INDIVIDUALLY PACKAGED 


440 


IGNITION CABLE SETS 


These Inew, individually-packaged, FOUR-FORTY Ignition 

Cable Sets are ideally suited for counter or window display. 

Their colorful design will serve to remind your customers that 

more efficient performance will result if worn or broken igni- 

tion cables are replaced with new Packard FOUR-FORTY. 

Display these sets and enjoy increased sales and profits. 
Packard Electric Corporation, Warren, Ohio. 
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urvey Shows 67% 
Of Drivers Alone 


Carpentersville, Ill, Aug. 
9.—The Chanson division of 
the Illinois Iron & Bolt Co. 
announce that a survey just 
concluded shows that 67 per 
cent of the time car owners 
drive alone. 

Observers checked cars on 
five different days, in three 
zones: (1) a residential dis- 
trict; (2) downtown; and 
(3) on a state route street. 
Of 6,521 cars checked, 4,372 
carried the driver alone, 
2,149 carried one or more 
passengers in addition to the 
driver. 

Chanson ordered the sur- 
vey made to determine the 
importance of their swing- 
ing bracket car heater pat- 
ent. All new Chanson heat- 
ers are mounted on a swing- 
ing bracket which makes it 
possible to turn the whole 
heater and point the heat to 
the right or left. 


F al \V- 8 July 
Thelivenien Hit 


99,694 Units 


Dearborn, Mich., Aug. 9.—Retail 
deliveries of Ford V-8 cars and 
trucks in July totaled 99,694 units, 
1,188 units less than the June 
total of 100,882 units, it was an- 
nounced at the home offices of 
the Ford Motor Co. 

July business lifted the Ford 
total of retail deliveries for the 
seven months of 1935 to 734,655 
units, an average of 104,950 units 
per month for the year. Only 
three months, January, February 
and July, were below the 100,000 


mark, it is reported. 

Editor’s note: In order to forestall confusion, 
it should be understood that these figures, for 
the United States only, will not coincide with 
the Polk registration reports. There is often a 
discrepancy between retail sales deliveries and 
actual registrations that takes several weeks to 
balance, 








Safety Contest 
Planned by B. C. 


Vancouver, B. C., Aug. 9.—Fol- 
lowing the lines adopted by the 
in its 
campaign for safe driving among 
commercial fleets, the B. C. Safety 
League will stage a no-accident 
contest beginning Oct. 1. 

Trophies will be competed for 
certificates of merit and 
badges awarded at the end of the 
year to all drivers whose firms 
enter the fleets in the contest. 

The same conditions are car- 
ried out in Ontario and Quebec 
excellent results. Many 
large firms in Ontario have had 
successful safety results by enter- 
ing their fleets. 

The interest of all firms owning 
commercial fleets is requested by 
the directors of the B. C. Safety 
League, They are asked to get in 
touch with G. Beddoes Smith, 
secretary - manager, Lumbermen’s 
Bldg., 509 Richards St., Van- 
couver, B. C. 


President Will Ask 
New Oil Regulation 

Washington, Aug. 9.—A special 
message to Congress from Presi- 
dent Roosevelt suggesting new oil 
regulation was forecast following 
a White House conference this 
week. Senator Thomas (D,, 
Okla) said after the discussion 
that agreement had been reached 
between the administration and 
Congressional leaders on four 
phases of the proposed bill and 
that he thought enactment could 
be obtained. The four features 
would: 

Ratify an oil compact among 
producing states; extend and 
make permanent the Connally hot 
oil law; provide for voluntary 
code agreements; limit exports. 


Demands Good Braking 


Chicago, Aug. 9.—The new traf- 
fic code, recently passed by the 
legislature and now in force in 
Illinois, has set up definite stand- 
ards of brake performance which 
must be met by all motor vehicles 
operating on the streets and high- 
ways, says Carl A. Barrett, presi- 
dent of the Illinois Automobile 
Club. The new law requires that: 


1. Every motor vehicle must be 
equipped with adequate brakes, 
applicable to at least two wheels, 
maintained in good order and ad- 
justment. 


2. Every new motor vehicle 
now sold or operated in Illinois 
must be equipped with service 
brakes on all wheels. (No new 
motor vehicles with two-wheel 
brakes are now permitted on the 
highways.) 


Performance requirements, to 
be made on a level, dry asphalt 
or concrete pavement at 20 miles 
per hour, are: 

Four-wheel service brakes— 
must stop car in 30 feet. 

Two-wheel service brakes— 
must stop car in 40 feet. 

Hand brake—must stop car 
in 55 feet. 

“If your car meets these re- 
quirements,” says Barrett, “it will 
pass the brake inspection of the 
state, which does not appear 
especially difficult, for good 
brakes should stop a car in less 
than 25 feet when traveling at a 
speed of 20 miles an hour. 

“These brake requirements in 
the new code are a good pro- 
vision and should, if enforced, do 
much to increase safety on our 
highways.” 


Cuban Experiment Opens 
Enlarged Bus Market 


Washington, Aug. 9.—An en- 
larged market for motor buses is 
being opened up in Havana, 
Cuba, as the result of a unique 
experiment designed to improve 
employment conditions in the 
capital’s transportation field. Ac- 
cording to advices to the Depart- 
ment of Commerce from W. J. 
Donnelly, commercial attache, 
employes of the Havana Electric 
Railway Co. have formed a co- 
operative, the object of which is 
to afford more jobs by increasing 
passenger traffic, augmenting rev- 
enues and expanding service. 


To carry out the plan, which 
will require purchase of new 
buses, the employes have entered 
into an unusual agreement with 
the company. The co-operative 
will have a capital of 600,000 
pesos, represented by 12,000 
shares of 50 pesos each. There 
will be distributed among the 
employes 5,800 shares to be paid 
for by deducting 10 per cent from 
salaries and wages for two years. 
The remainder will be set aside 
for five years and if the company 
decides to acquire the bonds, at 
their nominal value, it may pay 
for them within two years. If 
after five years the company has 
not purchased the bonds the di- 
rectors will offer them for sale 
among stockholders. The bonds 
cannot be sold and can only be 
amortized by the co-operative. 

It is stated 92 per cent of the 


employes have joined the co-op- 
erative and 60 buses will be 
bought within the next few 
weeks. ; 


Amend I Housing 
Plan to Widen 
Federal Loans 


Detroit, Aug. 9.—The amended 
“Modernization Credit Plan,” the 
Federal Housing Administration 
covering character loans up to 
$2,000, as well as industrial and 
business loans from $2,000 to $50,- 
000 contains two _ important 
changes covering which makes it 
available to a wider market and 
on a more simplified basis. 

The lending institution may 
now determine the credit respon- 
sibility of the borrower on the 
basis of a simple statement from 
the borrower, together with what- 
ever additional information the 
lender may require, but it is no 
longer necessary that the bor- 
rower either own the property, or 
have a lease for six months longer 
than the loan, provided his credit 
responsibility is otherwise accept- 
able to the lending institution. 

The second change makes many 

(Continued on Page 20, Col. 5) 





Broadcasts Safety Message 


Eddie Cantor is giving out a bit of safety advice through a Plymouth 
donated to the Los Angeles police by Plymouth Motor Corp. 
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Canadian Car and Truck Expenditures Up 28%, 


$67,000,000 i 


1h First Six Months 





Montreal, Aug. 9. Canniinns.” 
the Financial Post’ estimates, 
spent $67,000,000 for motor cars 
and trucks in the first half of 
1935. This is $15,000,000 more 
than in the same period of last 
year, or a gain of 28 per cent. 


Sales in 1933 were but $28,500,000. 

Of the total, $65,000,000 went for 
passenger cars and $11,000,000 for 
trucks. Values of passenger car 
sales were higher by about 24 per 
cent while truck sales soared 58 
per cent compared with a year 
ago. 

Ontario was the best market 
for both passenger cars and truck 
sales. That province took 54 per 
cent of total Canadian sales in 
the first six months of the year 
an exactly similar proportion to 
1934. It was also the market for 
44 per cent of total truck sales in 
the Dominion. 

The most substantial improve- 
ment took place in western Can- 
ada. In two provinces truck sales, 
for example, were more than 
double the total in same period a 
year ago. Each province recorded 
at least an improvement of one- 
third in sales. 

Lower selling prices and per- 
haps a trend toward less expens- 
ive cars is seen in the figures. 
Thus for the first six months of 
1935 there were 56,733 passenger 
cars sold in Canada having an 
average selling price at retail of 
$990. The corresponding figure 
for the 44,100 cars sold in the six 
months of 1934 was $1,028. A 
similar trend is shown in truck 
and bus sales. Thus the 11,004 
trucks and buses sold in first half | 
of 1935 had an average retail value 
of $995 compared with $1,025 in 
1934. 


Detailed figures of the distribu- | 
tion of this buying as between the | 
various provinces, for both pas-| 
senger cars and trucks follows: 
Passenger Car Sales for January 

to June, 1935 


% Gain % of 
Over Dominion 





1934 Total 
Maritimes ....... 1.4 6.9 
Se 21.7 17.8 
Ontario 1.9 54.1 
Manitoba canes 7.5 5.2 
Saskatchewan .... 44.0 5 
Alberta 28 31.6 ( 
British Co lumbis a 4.3 6.2 
$56,180, 860 23.9 100.0 


Truck and Bus Sales, January to 


June, 1935 

@Gain % of 

Over Dominion 

1934 Total 
Maritimes 46.5 10.2 
Quebec 49.4 19 
Ontario 52.8 44.1 
Saskatchewan 111.6 3.7 
Manitoba 114.2 6.7 
Alberta 73.5 7.5 
British Columbia. . 62.5 9.5 

57.9 100.0 





gms 


IN THIS 


CORNER 


(Continued from Page 6) 





above amount was the cost of the 
ears built. Ford Motor has always 
been able to put across those make- 
believe ideas.—J. P. Stoltzfus, 
Coatesville, Pa. 

Editor’s note: It would be safe 
to assume that much of the expen- 
diture of the $88,727,568 and $374,- 
368,873 reported by the Ford Motor 
Co. could not be considered as being 
placed upon the 634,961 cars built 
during the first half of the year. 

It is possible that this sum will be 
pro-rated for cars which will be} 
built during the next two or three 
years. This explanation is not 
given in defense of the Ford Motor | 
Co., but merely because we do not 
think that it would be fair to expect | 
that the entire expenditure would be 
placed upon the comparatively small 
number of cars which were produced 
in the first six months of this year. 


Wheelbase Missing 


We find the Automotive Daily 
News very interesting and refer to| 


|A,. F. of L. unions, 


is Spent 


most of 


it many times, as I expect 
your readers do. 

Recently we had occasion to look 
for wheel-base figures but for some 
reason in many cases they are not 
given. 

We wonder if this would not be 
a valuable addition to the informa- 
tion you give in the column “Cur- 
rent List for 1935.”—R. G. Howse, 


Western manager, The Literary Di- 
gest, Chicago. 
Editor’s note: 


dency among 


There is a _ ten- 
manufacturers to 
quote over-all length and springbase 
rather than wheelbase. Since mod- 
ern cars owe their riding qualities 
to these two features, wheelbase it- 
self is of secondary value. 


Praise 


We wish to compliment you on the | 


the article cover- 
figures for 
published on the 
paper on Aug. 3. 


given 
loss 


prominence 
ing NADA 
which was 
page of your 
wish that you and the 
co-operate and see that this article 
is called to the particular attention 
of every factory sales department 
in the country as we 
high time that we make 
up and take notice. 
We appreciate very 
operation in your paper with the 
rank and file of the automobile deal- 
ers.—John M. 
Motor Co., Scranton, Pa. 


NASFC Carries 


Finance Story 


To the Public 


Chicago, Aug. 9.—-A campaign 
to acquaint the public better with 
the place of finance companies in 
the automobile sales picture has 


| just been undertaken by the Na- 


tional Assn. of Sales Finance 
Companies, it was announced at 
headquarters today. 

Specifically, the campaign takes 
the form of a booklet entitled 
“The Time Machine,” wherein the 
function of sales finance compa- 
nies is outlined in detail. The 
plan is to supply copies of this 
booklet to members 


ment purchasers whose contracts 
and notes they acquire. 

“Many instalment purchasers 
do not understand why a dealer, 
from whom they make an instal- 
ment purchase, should sell their 
notes and contracts to a finance 
company, which they frequently 
fail to distinguish from a loan 
company,” states the NASFC an- 
nouncement. 

“They feel that there is some- 
thing questionable about this pro- 
cedure, and this unfavorable ini- 
tial reaction tends to foment fric- 
tion throughout the liquidation of 
their purchase contracts.” 

The message to association 
members adds that the newly 
issued folder for purchasers “ex- 
plains the essential function of 
the sales finance company” and 
“acquaints the public with the 
fact that the accredited sales fi- 
nance companies of the country 
maintain a national bureau to see 
that the public is fairly treated.” 
The NASFC also makes the point 
that communications from _ pur- 
chasers will put the association in 
position to scrutinize the operat- 
ing policies of its members. 


A.F. of L. and A. O. Smith 


Agree on Working Plan 


Milwaukee, Wis., Aug. 9. A 
new working agreement, to run 
for one year, between the A. O. 
Smith Corp. and members of three 
was ratified 
by the union members Aug. 4, ac- 
cording to Otto Jirikowic, busi- 
ness agent of the machinists’ 
union. 

The agreement, replacing one 
which expired July 31, is the re- 
sult of two weeks of negotiations 
between the company and union 
officials. 


| bring a wage 


dealers | 
first | 
We | 
NADA would | 


believe it is | 
them sit | 


much the co- | 


Bates, president Bates 


of the| 
ASFC for distribution to instal- | 


It provides for revision | 





@©-- 


in some shop practices and will 
increase of about 


700 Pontiae Salesmen, 


Dealers to Hold Pienic | 


Air Lines Traffic 


Sets All-Time High 


|3 cents an hour to the firm’s 

second and third shifts. Detroit, Aug. 9.—Pontiac deal-| Washington, Aug. 9.—An all- 
The agreement has been ratified | ers and salesmen in the Detroit|time record for traffic volume 

| by the steel workers’ union, the| zone will celebrate their sales| was established by scheduled air 

machinists and the electrical! record of the first seven months lines of the United States during 


workers. 


Opens New Outlet 

Chicago, Aug. 9.—Nash Sales, P “agg 
Inc., Nash-LaFayette distributor, to- ontiac 
day announced the opening of an all of 
automobile row used car store. A. 


1934, 





of this year with a picnic at Lock- 
haven Country Club, 

At the end of July, 
dealers delivered 
cars as they did 
according to V. A. 
Davison, zone manager. 


twice as 


June, Eugene L. Vidal, director of 
Aug, 12. air commerce, has just an- 
Detroit zone In that month the com- 
many mercial lines carried 73,896 pas- 
during |sengers and flew a _ total of 
4,993,328 miles. They also carried 
330,970 pounds of express matter. 


nounced. 


* as retail —., egg og It is expected that more than The highest previous monthly 
also made Known a policy estaS-!700 Pontiac dealers and their|total of passengers was_ 65,409, 
lished by the company’ whereby s ctca : ‘ 

“every used car is thoroughly re- salesmen from all over Michigan, carried in August, 1931, and the 
conditioned and sold with a gold| Northern Ohio Indiana will former record of miles flown had 
bond guarantee that counts.” attend the Monday celebration. | stood since July last year. 


S A RETAILER serving the 
motoring public, you are con- 
stantly on trial before Mr. and 
Mrs. Consumer. They are the “ladies 
and gentlemen of the jury” who 
decide your business fate. 


And of all the things which will 
cause this jury to hand down an 
adverse decision, the most damag- 
ing evidence is “unsatisfactory ex- 
perience” with the product you sell. 


The convenience of your location— 
| the excellence of your service—the 
courtesy of your personnel—won’t 
help your case if your merchandise 
fails to stand up. 


Batteries are perishable chemical 
machines. To give long, dependable 
service, they must not only be built 





WILLARD STORAGE BATTERY CO. 


LADIES AND GENTLEMEN 


OF THE JURY! 





by experts but they must be handled 
by experts while moving from the 
factory to your place of business. 


That’s why Willard’s nation-wide 
field organization is so valuable to 
any battery dealer who is trying to 
build a good reputation. Willard’s 
distribution system is built of ex- 
perienced men who know how to 
avoid internal damage to batteries 
enroute—damage that often causes 
premature failure and customer 
dissatisfaction. 


Willard dealers, backed by the 
Willard Distributing System, are 
selling more batteries and averaging 
more profit than dealers handling 
other makes. We will be glad to tell 
you how they do it, just write or wire. 


CLEVELAND, OHIO 
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Would Limit Dividends 


And License Industries 


Washington, Aug. 
American Federation of Labor’s 
program for rigid control of busi- 
ness, including licensing of all in- 
dustries engaged in _ interstate 
commerce and limitation of divi- 
dends, reached Congress _ this 
week. 
introduced by Senator O’Mahoney 


(D., Wyo.) and is designed to take | 


the place of the defunct National 
Industrial Recovery Act. 
istration of the law would be en- 
trusted to the Federal Trade Com- 
mission, whose membership would 
be increased from five to nine. 

Among other provisions of the 
bill are: 

1. Guarantee of the right 
collective bargaining and prohibi- 
tion of child labor and discrimina- 
tion against women. 

2. A provision making corpora- 
tion directors trustees for stock- 
holders and providing punitive 
damages for “unconscionable 
profits which such directors may 


secure by means of the power to} 


control the capital of the stock- 
holders.” 


3. Appointment of a group of| 


SHOE ‘EM WITH NEW GOODYEARS 


| dividends 
It was embodied in a bill | 


nal! ratio with 
Admin- | 





of | 





| Commerce 


“corporation representatives,” ex- 


9.—The| 


perts who would be available to 
advise and represent minority 
stockholders. 

4. Provision that surpluses 
should be limited and that when 
exceed 10 per cent of 
the par value of stock the excess 
may be divided among employes. 
Surpluses would be limited to a 
the number of em- 
ployes. 

“The bill,” Senator O’Mahoney 
said, “would protect labor and 
foster commerce and mean actual 
self-government in industry by 
ending the expansion of bureau- 
cracy.” 


American Cars Help 
Boost Swedish Trade 
Washington, Aug. 9.—Import of 
automobiles, chiefly from the 
United States, helped swell Swe- 
den’s foreign trade during the 
first half of this year, according 
to advices to the Department of 
from O. S. Watson, 
commercial attache at Stockholm. 


»». AND SHOO ’EM OFF THE LOT 


Buyers 
go for USED CARS 


on good rubber 


Usually takes about $20 to $25 — 
Ask Goodyear Man! 


TRY IT! Try dolling 


up jobs you want to 


move 


fast — put on 


brand-new Goodyears 


carrying our famous 


name and houseflag on 


sidewalls. 


See how quickly buy- 
ers spot such cars — 
hop in ’em — pick ’em 
off — at prices including 
your cost plus a profit— 
for the Goodyear Path- 


finders or Speedways. 


deliveries of Pontiac 
| United 


» —_ 
| 


gram Reaches Congress — 


One of a Fleet 


| Here is one of a fleet of new General Motors limousine coaches operating between Eastern Air Lines’ 
New York City ticket offices and Newark Airport. 


Both general imports and exports 
showed substantial increases over 
the corresponding period last 
year and automobiles received 
showed an increase in value from 
8,250,000 crowns to 13,769,000. 

Ninety per cent of the cars 
were shipped from the United 
States. Imports of automobile 
parts rose from 2,716,000 crowns 
to 13,369,000. A crown is approx- 
imately 25 cents. 


| July Deliveries 


By Pontiac Set 
At 13,290 Units 


Pontiac, Mich., Aug. 9.—Retail 
cars in the 
States for July continue 
at a record-breaking rate, it was 


| announced by Pontiac Motor Co. 
| today. 


The total for the month 
was 13,290 units compared with 
13,442 for June, and 7,952 for July 
of 1934. 

This 


seven 


total for the 
this year of 
95,695 deliveries compared with 
51,653 for the same period last 
year and 72,877 for all of 1934. 


makes a 
months of 


Steel Prices Hold Up 


As Ford Pays Standard | 


Pittsburgh, Pa., Aug. 9.—Steel 


interests relaxed this week when | 


the long awaited test of steel 
prices withstood through the buy- 
ing of large tonnages. 

Prices had held readily after 
the United States Supreme Court 
decision on May 27 nullified the 


| 


steel code, with its penalty of $10 


a ton for violation. 

Last week the 
bought large tonnages, distribut- 
ing the orders to a larger number 
of mills than ordinary, and paid 
full standard prices all around 


Ford Motor Co. | 


The company had negotiated for | 


several 
obtain 
sorts. 
The market is now regarded as 
out of danger and prices are ex- 
pected to hold indefinitely. 


of various 


concessions 


Electric Auto-Lite 


Buys Die Casting Co. | 
Electric | 
| Auto-Lite Co. has acquired Ale- | 


Toledo, O., Aug. 9. 


mite Die-Casting & Mfg. Co., 
with plants in Chicago 
Woodstock, Il. 
Large contracts 
requirements and 
|other independent 


some 
manufacturers 


were reported for die castings to 


be made by the Alemite unit. 
Consideration in the 
| Die- Casting purchase was 


announced The company em- 


weeks, making efforts to | 


and 


for Chrysler 
from | 





Alemite | 
not | 


ploys about 600 normally and has | 


been doing about $100,000 
ness monthly. 


busi- | 


NSPA to Award 4 Prizes 


For Best ‘Success’ Papers 


Detroit, Aug. 9. 
nual contest for 
manufacturers’ salesmen 


jobbers’ and 
and the 


salesmen’s conference held in con- 
contest each} 


junction with the 
year at the time of the Automotive 
Service Industries Show, are an- 
nounced by National Standard 
Parts Assn. 


Contest prizes will be awarded | 


the employes of NSPA member 
concerns for the four best papers 


these papers to be read by their 
writers at the salesmen’s confer- 
ence Dec. 10 in Atlantic City. 
The aim of the contest, as 
stated by the NSPA, is to bring 
out each year the successful ideas 
that have been found effective by 


jobbers’ and manufacturers’ sales- | 


men. The conference during show 
week permits these men to gain 
an extra advantage from their 
show attendance 


enabled to do 
association conven- 


executives are 
their various 
tion meetings. 

Prizes in the contest will con- 
sist of payment by the association 
of round trip railroad and Pull- 
man fare for each of the four 


winners from their home town to| 
lo- | 


Atlantic City. For winners 
cated near Atlantic City a sub- 
stitute cash award of $25 will be 
made. 

Subjects on which papers of 15- 
minute reading length will be ac- 


Rum, Motor Fuel 


Are Blood Relations 

Washington, Aug. 9.—Cuba 
produces from molasses not 
only its most famous rum 
but also fuel for its automo- 
biles, the Department of 
Commerce announces. Havy- 
ing small domestic petro- 
leum resources and faced 
with an increasing demand, 
Cc. C. Concannon, chief of 
the chemical division, says 
the island republic was one 
of the first to promote use 
of alcohol as a carburant. 

Last year 28 distilleries 
produced almost 30,000,000 
liters of alcohol from sugar- 
cane molasses and 1,155,000 
liters were exported. Legis- 
lation requiring the use of 
aleohol blends in motors 
has been introduced in Cuba 
from time te time but as yet 
none of the bills has been 
passed. 


The fourth an- | 





| to 


through an ex-| 
change of ideas in much the same | 
way as manufacturer and jobber | 
in 





| octane 


cepted in the contest are as 
follows: 

For jobbers’ salesmen or sales 
managers 

1. “How I Assisted My Mainte- 
nance Customers to Increase 
Their Business During the Past 
Year.” 

2. “Successful Methods I Use to 
Sell My Firm’s Services and Mer- 
chandise as Against Those of 


: : Other Distribution Channels.” 
on a series of assigned subjects, | 


For manufacturers’ representa- 
tives: 

1. “How I Help My Jobbers’ 
Salesmen.” 

2. “If I Were 
Wholesaler.” 

All papers must be in the hands 
of the contest committee not later 
than Nov. 1 and should be mailed 
salesmen’s contest, NSPA, 
United Aritists Bldg., Detroit. 


Selling for a 


Canadian Car Imports 
Dip Slightly in June 

Montreal, Aug. 9.—Imports of 
automobiles during June were 
valued at $2,230,659, slightly un- 
der the importations of June a 
year ago when the value was 
$2,319,142, the Dominion Bureau 
of Statistics reports. The import 
from the United States was 
valued at $2,149,102, and from the 
United Kingdom $80,858. Auto- 
mobile parts were valued at $1,- 
782,757 and in June last year 
$1,846,982. 

Passenger automobiles valued 
at $1,200 or less, brought into the 
country during June numbered 
269, of the value of $160,816, as 
against 238 at $142,089 last year. 
The United States supplied 248 


| at $149,928 and the United King- 


dom 20 at $10,321. The remain- 


| ing car at $567 came from France. 


'Consolidated Petroleum 


Inspection and Taxes 


Pierre, S. D., Aug. 9.—B. D. 
Mintener, state justice department 
superintendent, announced today 
that inspection of petroleum prod- 
ucts has been consolidated with 
collection of motor fuel tax. Un- 
der the justice department law 
Mintener is given jurisdiction 


| over treasury employes collecting 


the tax, as well as over petroleum 
product inspection. 

Mintener also warned that the 
1935 law requiring the minimum 
number of motor fuel to 
be posted on pumps is being loose- 
ly observed. 
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SRO Sign is Anticipated at Annual ASI Show 


262 Companies Reserve 


Space at Atlantic City 








Detroit, Aug. 9.—Complete sell-| Pont de Nemours & Co., Duro Metal 
2 Products Co. 
out of display space in the Auto-| ee 
motive Service Industries Show, | E 
Atlantic City, N. J., Dec. 9-13, is E. A. Laboratories, Inc., Eaton Prod 
forecast in the latest report from | ucts, Tie one rae Co, — en 
c > e if ym is #\. saison, nc., Saison 
Show Manager Coffman’s office in Sp litdorf_ Corp. Reyptian Leceuer Mfe. | 


Electric Heat Control 
Jattery Co., Elgin 


Chicago, which includes a list of | ¢ », Eis Mie Co., 
262 concerns whose applications | Co.; Electric Storage 
for Space were on file as of July | eg og ite Co 
31. These reservations call for a oom : 
total of 716 of the standard 10x10 F 





foot spaces, which leaves only 71|  Fafnir Bearing Co., Federal-Mogul 
spaces available for reservation | Corp., Felt Products Mfg. Co., Ferguson REPORTER | . 
between now and show time. Poy Co., ren werela er tin’ Sanne If the manufacturer is responsible, in what way could he best help his 
gs. .©o., nc., owe y specialty 7 the sacs r : 
Early Sell-Out Certain Co., W. D. Foreman, Fostoria Pressed | dealers? Regardless of the probable criticism, ADN frankly questions the 
However, the real significance Sy mee prudence of giving wide publicity to such unsavory figures. Do you agree or disagree with 
of these figures, according to Coff- G this position? Write your views to the Inquiring Reporter, Automotive Daily News, 527 New 
man, is gained only when they are " Garlo i Pagning Co., Gates, Rubber | Center Bldg., Detroit. 
‘ yt . > O., ratke orp renera Armature 
compared with those 7 for the Corp., General Automotive Specialties | 
record-breaking show in Cleve-| Co., General Electric Co., L. H. Gilmer 
land last year, which, as of the Eon, Globe Machinery & Supply Co., | 
. € , in- nope nion tg o., Gould Storage | eneenen oe cae —_ 
same date referred to above, in aay Cb. Cemidt To & Oe ' : ata 
cluded 239 concerns whose reser-| Corp., Guaranteed Parts Co., Inc |American Bosch Corp., United Motors | 
vations called for 641 spaces. This Service, Inc., { § Air C mpre sor, ( 0., 
comparison and the fact that at H | + Asbestos Div, of Ray reste 2 lan. 
least another 50 or 60 concerns eee a Co. Hostings ute. 3 ML etectriod Veal Go. Utes teen Fores N 
$ . “Walp ‘ . . € e € otor arts orp., Ins- | Co 
will apply for space, makes Mia Gee co Hate Metter te |‘ f A 
early sell-out of the comparative-| \{. Hollingshead Corp., Ernest Holmes | Vv 
ew remaining booths a cer-|Co., John C. Hoof Co., Huffman Mfg. | 
ly . ; S . Co., Ifygrade Products Co IIly-Vis Oils, | Valentine & Co., Van Cleef Bros. 
taint } : , 
ainty. ay |} Van Dorn Electrical Tool Co., Van pp 7 
Coffman further points out that : Norman 4 M; achine ‘ Fool, Con Vellumoid Oo OR f T IN IvTy 
this unusual interest in the show, ' 
being evidenced by manufacturers Imperial Brass Mfg. Co., Ingersoll- | Ww 
. *. » based Rand Co. | / . - 
at this early date, is largely basec | Wagner Electric Co. Walker Mfg I OR AN 
on the certainty of a good jobber 3 | Go- Warnes suene Con, Warnes Patter son 
i . ' ° ane . 2 . us aterviiet ( Das eatherheac 
attendance, which is forecast _ Jambor Tool & Stamping Co., Johns- | Co.. Weaver Mfg. Co., Joseph Weiden 
the reports of factory representa- Manville. jhoff, Ine., Westinghouse Lamy Co 
tives upon whom manufacturer Whitaker Battery Supply Co., Whitney 
executives are largely dependent K es aan - 7 ilke ane ae. © “ -_ Ee 
for advance information on job- K-D Lamp Co., K-D Mfg. Co., Kea Battery Co., Wehiert Corp., Wyzenbeek 


bers’ show plans. 
History Repeats 

“The remark that ‘history re- 
peats itself’ is apparently going to 
be borne out in the 1935 ASI 
show,” says Coffman. “Many will 
recall that in 1931 when the first 
of these jointly sponsored shows 
was held in Atlantic City, there 
was rather wide-spread doubt) 
about the possibility of holding a 
successful show so far from the 
country’s geographical center. Yet 
that show was the most success- 
ful up to that time and all indica- 
tions are now that the entire situ- 
ation is going to be repeated 
again this year and on a much 
larger scale.” 

List of exhibitors as of July 
1935, are: 

A 


AC Spark Plug Co., Accurate Parts 


Mfg. Co., Acme Air Appliance Co., Inc., 
Acme White Lead & Color Works, 
Adams Grease Gun Corp., L. W. Aff 
Machine Works, Ahlberg Bearing Co., 
Allbestos Corp., Allen Electric & Equip- 
ment Co., Almetal Universal Joint Co., 
Aluminum Industries, Inc., Alvord-Polk 
Tool Co American Automatic Devices 
Co., American Brakeblok Corp., Ameri 
can Chain Co., Inc., American Grease 
Stick Co., American Ilammered Piston 
Ring Co., American Motor Products 
Corp., Anderson Co., The A. P. Parts 
Corp., Arco Co., Aro Equipment Corp., 
Arrow lIlead Steel Products Co., Atlas 
Mfe. Co., Aurora Equipment Co., Auto- 
mobile Digest, Automotive Gear Work 


Inc., Automotive Maintenance Machinery 
Co., Auto Specialties Mfg. Co., Automo 


tive Thurst Bearings Corp. 
B 

Baldor Electric Co., John Bean Mfg. 
Co., Bear Mfg. Co., Behr-Manning 
Corp., Belden Mfg. Co., Binks Mfg. Co., 
Bishop & Babcock Mfg. Co., Black & 
Decker Mfg. Co., Blackhawk Mfg. Co., 
Bonney Forge & ‘Tool Works, sorg- 
Warner Service Parts Co., Brandt- 
Warner Mfe. Co., Andrew Brown Co., 
Brunner Mfg. Co., Buchan Loose Leaf 
Records Co., Bunting Brass & Bronze 


Co., Burgess-Norton Mfg. Co., Business 


Publishers International Corp. 


C 
Carborundum Co., Carlile & 
Inc., Casco Products Corp., 


Doughty, 
Catalog 


Assn., Chain Products Co., Champion 
Pneumatic Machinery Co., Champion 
Spark Plug Co., Chilton Co., Cincinnati 


Circo Products Co., 
Clawson & Bals, Inc., Clover Mfg. Co., 
Columbus-McKinnon Chain Corp., Con- } 
tinental Rubber Works, 7ne Packing 
Co., Crescent Automotive Cables, Cuno | 
Engineering Corp., Curtis Pneumatic 
Machinery Co. 


Ball Crank Co., 


| Service 


D 
Mfg. Co., Inc., 
Piston 
Defiance 


Dalton & Balch, 
Corp., Dayton 
Spark Plugs, | 
Corp., The De- 
Mfg. Co., Ditzler Color 
Washer Co., E. I. du 


Dall 
Inc., Ray-Day 
Rubber Mfg. Co., 
Inc., DeLuxe Products 
Vilbiss Co., Dill 
Co., Dorman Star 


bey & Mattison Co., Kellogg Mfg. Co., 
Ken-Nite Co., Kester-Solder Co., Key 
stone Reamer & Tool Co., King Quality 
Products Co., K-W Graphite Corp. 


L 


Las-Stik Mfg. Co., 
Inc., Liberty Accessories 
Belt Co. 


Lempco Products, 


Corp., 


M 


& Mfg. Co., 
Mfg. Co., 
Mallory 
(Div. 


McKay 

M-R-C 
Electric 
American 


McCord Radiator 
Co., McQuay-Norris 
Bearings Service Co., 
Corp., Manley Mfg. Co. 
Chain Co.). 

Mansfield Tire & Rubber Co., Mare- 
mont Automotive Products, Inc., Mil- 
ford Rivet & Machine Co., 
Mining & Mfg. Co., J. Leslie Morris 
Co., Inec., Motor, Motor Improvements, 
Inc., Me Service Magazine, Multi- 
bestos Co., Murphy Varnish Co. 


N 
National Battery Co., 
Co., Ine., National Motor a arings Co., 
Inc., New Proce Gear om, ©... EZ. 
Niehoff & Co., Noblitt Sp arks Indus 
tries, Inc., Norwalk Tire & Rubber Co. 


oO 
Ohio Piston Co., Okonite Co. 
P 
P & D Mfg. Co., Inc., P O B Mfg. 
Co., Ine., Packard Electric Co., Pep 
Mig. Co., Inc., Perfect Circle Co., Per 
fection Gear Co., Permatex Co., Inc., 
Plomb Tool Co., The Potter Co., Powell 
Muffler Co., Wm. E. Pratt Mfg. Co., 
Price Battery Corp., Pyrene Mfg. Co. 
R 
Ramsey Accessories Mfg. Corp., Ray- 
bestos Div., Raybestos-Manhattan, Inc., 
Reliable Jack Co., Republic Gear Co., 


Link- | 


Jadson Sales | 


Minnesota | 


| goes 


: . | 
National Carbon 


ADN Inquiring Reporter 
Wants to Know 


How does your profit experience in dealership operation compare with 
the analysis by NADA as published in Automotive Daily News, Aug. 3? 


If you agree that the average dealer loss per new car sold is $14.76 who 
do you feel for this condition, the dealer himself or the 
manufacturer? And why? 


is responsible 


If you feel the dealer is responsible what can the dealer do to improve 
his lot? 


Fe|NQUIRING 











& Staff, Inc. 


Xx 
“X” Laboratories. 

VY 
Yankee Metal Products Co. 


Three States Agree 
To End Truck War 


Richmond, Va., Aug. 9 (UTPS). 
John Q. Rhodes jr., director of 
|the state motor vehicles division 
here, announced that a new re- 
ciprocal agreement re garding 
commerci 
reached by Virginia 
Virginia. The new 
into effect immediately, 
Rhodes said. 

A former 
between the two states was abro- 
gated on July 1, when a new West 


Virginia law _ requiring’ truck 
operators from other states to 
purchase tags there became ef- 
fective. 

After a telephone conversation 


with James T. Tierney, transpor- 
tation supervisor for the West 
Virginia road commission, Rhodes 
announced that “West Virginia 
is granting full reciprocity to 
Virginia trucks and we are doing 


| the same.” 


Walter R. Rudy, commissioner 
of motor vehicles of Maryland, 
following a telephone conference 
with West Virginia motor vehicle 
officials, countermanded orders 
|that Maryland state police hold 


| West Virginia trucks not, showing 


| Maryland licenses. 


Rex Hide, Inc., Riess Mfg. Co., Rotary 
Lift Co., Rottler Boring Bar Co., Wm. 
& Harvey Rowland, Inc., Russell Mfg. 
Co., Ryerson & Haynes, Inc. 
Ss 
A. Schrader’s Son, Inc., Sealed Power | 


Corp., Service Mfg. Co., Service Spring 
Co., Service Station Equipment Co., 





Sewell Paint & Varnish Co., The Shaler 
Co., Sherwin-Williams Co., Shoemaker 
pute motive Equipment Co., Shurhit 

oducts, Inc., Simmons Mfg. Co., 


Srotuet Co., 
a. Se 
Smith Co., P. 
South Bend 
Automotive Journal, 
Co., Spencer-Smith Machine 
ard Motor Products, Inc., 
Stanley Co., oe Edwin s Stanton, 
Inc., Star Tool Co., L. S. Starrett Co., 
Steelcote Mfg. Co., Stiles-Medart Co.; 
Storm Mfg. Co., Stover Mfg. & Engine 
Co., Sunnen Products Co., Supco Prod 
ucts Co, 


Simplex Piston Ring Sales 
Industries, Inc., E. M. 
Sorensen Mfg. Co., Inc., 
Lathe Works, Southern 


Co., Stand- 


7 


Thermoid Rubber Co., Thompson 
Products, Inc., Timken Roller 
& Sales Co., Titeflex Metal Hose 


Co., Toledo Steel Products Co., Trico 
Products Corp., J. A. Tumbler Labora- 
tories, Tung-Sol Lamp Works, Inc., 


Mfg. Co., Inc. 


U 
Asbestos & Rubber Ce. 


Tungsten Contact 


United 


Union 


Sparks-Withington | 


John T. |} 


Rudy expressed relief that the 
“truck war” was at an end and 
said that Maryland would co-op- 
erate with West Virginia and Vir- 
ginia officials in any manner in 
drawing up reciprocal agree- 
ments. 


Byrne Starts Firm 
Indianapolis, Ind., Aug. 9.—Ted 
Byrne, old-time figure in the auto- 


ial trucks had been |} 
and West | 
arrangement | 


| mobile business here, has organized | 


Bearing | 


his own company to become a Stude 
baker dealer. The firm, known as 
the Ted Byrne Co., has leased sales 
and service quarters in automobile 
row. 

Byrne formerly was general man- 
ager of the Citizens Motor Car Co. 


here for more than ten _ years. 
Charles L. Irvin, also for a long 
time connected with the Citizens 


| company, will serve as Byrne’s sales 


manager. Service will be in charge 
of Victor Beck, a mechanic with 12 
years’ experience 


with Studebaker. ! 


reciprocal agreement | 


DEALER 
ae 


Here’s a line of cars featuring 
a full size, fine looking six 
with these sales advantages: 


World’s 


touring 


lowest priced 
sedan with hy- 
draulic brakes. 


Most economical full size 
‘ar on the market. (20-25 
miles per gallon). 


Vital safety features found 
in no other low priced car. 


The ear is the Graham Six. Other 
‘ars in the Graham line are the 
Special Six, Eight and Super- 
charged Eight — covering 98.8 
per cent of the total market. 


A good dealer with the right 
viewpoint and the right setup can 
make MORE MONEY with this 
line than a lot of other dealers 
can make with one that requires 


bigger volume. 


Write or wire and we'll show you 
how and why. 


F. R. VALPEY 
General Sales Manager 


Graham-Paige Motors Corporation 
Detroit 
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Deneral Motors Produces 1,.000,000th Vehicle 


Sales During San Same Period 


Reach Total of 849,245 


(Continued from Page 1) 


ing year. There is little likelihood 
of a reduction and even less 
likelihood of an increase. This is 
due to the fact that costs of ma- 
terials and labor have been fairly 
well stabilized and no concessions 
in material prices are anticipated. 
Plants Expanding 

When asked what was the basic 
cause for the great improvement 
in automobile sales during the 
past two years, Grant said he at- 
tributed the gain to two causes: 
first, absolescence which has cre- 
ated a real need for new cars to 
replace worn and obsolete models, 
and second, general improvement 
in employment and wages which 
has made it possible for people 
to buy. The farm market this 
year and next, he said, would be 
better than it has been at any 
time for years. He estimated the 
farm income this year at $7,500,- 
000,000 as compared with $5,500,- 
000,000 last year. 

Like other companies in the in- 
dustry, Knudsen said, General 
Motors has spent or is now spend- 
ing better than $35,000,000 on plant 
improvement and expansion. A 
high percentage of the vast 
amount, he said, had been spent 
to replace machinery with the 
result that the machine tool in-| 
dustry is now moving forward by | 
leaps and bounds. 

The labor situation, Knudsen | 
declared, is quiet with no reason 
for alarm or misgiving. Men, he 
said, have had steady employment 
for the past 10 months and the 
prospect of steady employment 
for many months to come, Wages 


are higher than in most other in- | ~ 


dustries being at an average of 
85 cents an hour for 40 hour week. 
To Spread Work | 
industry as a whole, he} 
said, is bending every effort to} 
spread the work more evenly | 
throughout the year. Under the 
present plan, he pointed out, fac- 
tories will have four months in| 
which to stock dealers for their | 
peak selling season instead of | 
two months as in previous years. 
While this change is experimental, 
he said, it offers the advantage of 
eliminating the January and Feb- 
ruary overload in _ production 
which was costly because of the 
number of inexperienced men re- 
quired to man the crews, which in 


The 


Association 


Once again the red and 
yellow glare of molten 
metal reflects against the 
night Pittsburgh sky. Ex- 
perienced travellers rec- 
ognize this sky coloring 
as typically Pittsburgh, 
just as they associate 
Pittsburgh and this fine 
hotel as the best address 
and largest hotel in 
Pennsylvania. 


“Room rates 


$3.50 SINGLE 


$5.00 DOUBLE 


PITTSBURGH 
GERALD P. O'NEILL, General Manager 


nc 


the past has resulted in ineffici- 


ency in work and a sharp increase | 


in the number of lost time acci- 


dents. 


In line with the announcement 
of the production of the one-mil- 


lionth car this year is the report | 


of sales for the first seven months 
showing that in that period sales 
to dealers in the 
and Canada, plus overseas ship- 
ments reached a total of 
245 units as compared with 700,- 
421 in the same period last year. 

The 

July sales of General 
ears to dealers in 
States and Canada, 
shipments overseas, 
790 compared with 134,324 in July 
a year ago. 
181,188. Sales for the first seven 
months of 1933 totaled 1,056,350 


Motors 


compared with 884,600 for the} 


same seven months of 1934. 


Sales of General Motors cars to 
consumers in the United States 
totaled 108,645 in July compared 
with 101,243 in July a year ago. 
Sales in June were 137,782. Sales 
for the first seven months of 1935 


totaled 757,480 compared with 596,- | 


215 for the same seven months 
of 1934. 

Sales of General Motors cars to 
dealers in the United States to- 
taled 139,021 in July compared 
with 107,554 in July a year ago. 
Sales in June were 150,863. Sales 
for the first seven months of 1935 
totaled 849,245 compared with 
700,421 for the same seven months 
of 1934. 


STATES 


"35 
34 
°35 
34 
351 
34] 
35 | 
341 
351 
341 
"35 
B4 
35] 
341 
351 
"B41 
35] 
341 
"35 
B4 


Delaware 
Wisconsin 
Arkansas 
Missouri 
Montana 


North Carolina 





North Dakota 
South Carolina 
West Virginia 


Total, 9 States 
for July 


35 
sien 
"35 
_'34 


January 
February 
March “| ta 4 
a 
April 

a 
35 
"34 
35 | 
"341 
"35 
34] 


May 
June 


Total, 9 States 
for July 


Total to Date 
34 


United States | 


sales report is as follows: | 








| Work Nearing 
Completion on 


Ford Rotunda 


Dearborn, Mich., Aug. 9.—To ac- 
commodate the steadily increas- 
ing number of tourists who come 
here the year around to see Ford 


| basic operations, the Ford Motor 


Co. is re-erecting what was the 
rotunda of Ford exposition at the 
Chicago World’s Fair as the visit- 


lors’ entrance to the Ford Rouge 


plant. 
Work on the huge, permanent 


8 | structure is 35 per cent finished 
849,- | and it is planned to dedicate the 


|}completed building to the public 


some time around Thanksgiving. 
The entire steel framework of 





the United | 
together with | 
totaled 167,- | 


Sales in June were | 


the rotunda, which, with the steel 
in the two wings of the building, 
weighs 1,000 tons, is in place and 
work is well under way on laying 
the stone which replaces the 
| plasterboard walls of the tempo- 
rary exposition structure. 

When completed, the steel skele- 
|ton of the rotunda, which towers 
50 feet above the tall Ford Ad- 
ministration building on the east, 
and its lower, spreading wings, 
will be dressed in 140,000 square 
feet of Indiana limestone, to 
| match the stone of the Adminis- 
tration building. Vermont gran- 
ite will be used for the entrance 
steps. 

This new landmark will be il- 
luminated with the same lighting 
system employed in Chicago. The 
structure rises from the center of 
a 13%-acre park, which will be 
completely landscaped and largely 
devoted to an exhibit of historic 
highways. 

Inside the rotunda will be 
|shown, among others, the Ford 
|“world,” the murals of Ford in- 





iy) 


| } 


A Knudsen Nugget 


At a press conference in Detroit this week, William S. 
Knudsen, vice- 
in discussing the condition of the American 


working man 


other countries, voiced a philosophy 
we feel is worthy of a place in the sun. 
Upon his remark that the American work- 


man was far 
brother, a re 
many of our 
abroad and th 
how well off t 


should never 


W. S. Knudsen self, If you 


“That is true,” replied Knudsen, “but you 


president of General Motors, 


as compared with workimen in 
which 


better off than his foreign 

porter remarked: “Yes, but 
workmen have never been 
erefore have no conception of 
hey are by comparison.” 





compare yourself with your- 
do you will either feel sorry 


for yourself or you'll get a big head.” 


dustry, and the animated map of | 
Ford raw-material sources and| 
markets, among others. | 

One wing will house a 500-seat 
theatre for public exhibitions and | 
dealers’ and salesmen’s meetings; 
the other will display contempo- 
rary Ford products. Air-condi- 
tioning will be used. 


Chile Builds Roads 
Washington, Aug. 
000 five-year highway 
gram is being planned by Chile, ac- 
cording to advices from H. M. Ran- 
dall, acting attache at 
Santiago, to the Department of 
Commerce. Manufacturers in this 
country may have an opportunity of 
supplying road-building equipment. 


commercial 


Hold Picnic 


Lansing, Mich., Aug. 9—Members 
of the General Motors Girls organi- 
zation of the Olds Motor Works has 
an all day picnic at Grand Haven, 
Mich., Aug. 3. More than 157 of 
the girls left here to attend. Ar- 
rangements were in charge of Mabel 
Breithaup, Lois Hirsch, Irene Van 
Ells, and Celeste Doyle. 


9.—A $6,000,- | 
building pro- | 


Amend Housing 
Plan to Widen 


Federal Loans 


(Continued from Page 16) 
items of equipment eligible for 
loans which previously were eligi- 
| ble only if permanently attached 
to the wiring, water, gas or sew- 
|}erage system. Now nearly all 
|items of equipment except small 
portable tools may be purchased 
and installed with the proceeds of 
insured loans without having to 
|be permanently attached. 

| This plan is seen as an im- 
|portant factor in assisting ga- 
|}rages and independent repair 
shops in meeting competition of 
|other progressive outlets by mod- 
ernizing their places of business 
|to make them more attractive in 
appearance, and by furnishing 
| them with up- -to- date equipment. 





NEW PASSENGER CAR REGISTRA 


Figures supplied by R. L. 


Polk & Co. with exception of New Jersey, supplied by New Jersey Motor List Co., 


Metropolitan New York area which are compiled by Sherlock & Arnold 


CHRYSLER GROUP 


157 
105 
1753 
1073 
631 | 
581] 
1623 | 
1285] 
554] 
3411 
1301 } 
1198] 
3731 
205] 
382] 
398] 
1023 | 
1055] 


10! 


9 


69 
12 
14 
8 
76 
35 
11 
14 
41 
74 20 
20 5 
15 3 
22 8 
1s 6 
63 37 
51 11 
464 271 
329 111 


15) 
11 

81 

53 | 
26 
20 
99 
61 

46 
26 


92 


109] 
79!) 
1096 
818 
423 
171 
1005 
983 
354 
230 
915 
950 
273 
150 
253 
326 
689 
793 
5117 
1800 


23) 
13 
507 
190 
168 
82 
443 
206 
143 
71 
253 
154 
75 
37 
99 
18 
234 
200 


1945 


1001 6241] 


7797| 10804 


FORD GROUP 


214) | i 
152 5S 2! 3| 
2255 135 7 
1283 178 7 
959] 31 
762] 31 
24741 150 
1755 167 
617] 18 
300] 31 1| 
1970] 107 2 
1195] 98 I 
7811 29 
333] 22 
7271 32 
646] 29 
819 66 
682 58 
10816] 599 
7109] 639 


2252 
1282 

959 

761 1 
2469 5 


1752 3 


617 
300 
1968 
1194 
779 
332 
727 
646 
819 
681 l 


12 
9 


12 


9 


2 
I 
2 
1 


= 
7100! 


GENERAL MOTORS GROUP 


Chevrolet 


383 
306 
3145 
2191 
133 1251 
+1 1260 
390, 3223 
201 2650 
765 
575 
2497 
?059 
739 
528 
807 
766 
127 1282 
65 1087 


1606 14092 
850) 11422 


52 
38 
439 
239 


237| 
196 
2078 
1534 
978 
1131 
2192 
1981) 
579 
$52 
1913 
1683 
587 
145 
625 
654 
910 
841 
10099 
8917! 


2| 

2 
11 
17 


yr 


475 
216 
103 
I 54 
31 448 
14) 278 
74 
+3) 
228 
112 
54 
37 
70 
+2 
168 
119 
1680 
943 


+7 
233 
159 
68 


»» 


77 
38 


1 


1 


: 


7 
I 
4 
6 
1 
2 
2 
l 
0 
3 
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CHRYSLER GROUP 


© 
Ob 
~~ 
fo} 
a 
8978 
3960 
11352 
5990 


17506 
9657 
20302 
11527| 34295) 50732 


20092) 43713| 71979 
9058| 33291] 47519 


24873 
9679| 14589 
26886| 4 
16684) 23213 
34615] 58987 
30918] 43320 


1261 
500 
1458 
284 


1924 
450 
| 7o68| 
255 
4283 
1879 
5204 
3529 
5217] 
3713} 
4778 
3228 


464) 
329) 


ae 
ty 
1457 
34118) 


5117 
4800 


9220} 


1945 
1001} 


1146 


271 
111 6241] 


13383] 5745] 


37036 | 46306 


[= 46300 


42707| 71297 | 105479 


2917 18693 40263! 66651] 83273 
477124 64405 
7797 | 10804| 


FORD GROUP GEN 


297 
183 
316 
382 
433 
516 
541 
- 


4240 
2738 
3651 
3205 
5393 
4962 
6952 
6453 


7082) 
5310 
6758 
8309 


599 
639) 


46421 
aonb 


115 
112 
113 
137 


25828 


64957 
siene oar 
142| 95128 
178} 46378 
192| 105671 
236| 62222 
213) marl 
223| 68274 
159| 83432] 
175| 64580] 
12) 10816] 
9| 7109] 


61986 


93A67 
68051 oa 
529) 
499 

24) 


7100) 26) 


ERAL MOTORS GROUP 


2 
a 
” 
. 


4453) 5864) 41772 
557| 2363) 13133 
9220| 8737) $1864 
1749| 4206] 84425 
14755| 13449) 90263 
4602) 7259] 68288 
17661| 16038/117654 
8916| 9612] 89936 
1593| 17930) 16058/102421 
962} 9331! 9237) 83318 
1403, 16421) 14978 106143 
9190! 9031! 92371 
1680} 1606) 14092 
943) 850! 11422 


26549 
7223} 
29636 
24851 
55733 
50796 
75063 
63501 
59209 
57795 
66054 
64580) 
10099) 
8917! 


“69 
404 
82 
500 
153 


1379 
782 


762 
84 
47| 


'35| 245 24516 oe 98868 218174'356089 1499272) 946 500218] 34675| 2689 322263) 5732) 82120 Ta7saascses 
50413) 163785/233326 | 302380! 1070/303450] 31616] 2961|277663] 


2807| 35288] 42558|392893 














Sunoco trade-mark and making 
of it an emblem that motorists 
could attach to their license plates 
and thus identify their cars. 
Lowell Thomas broadcast the 
proposition, telling his listeners 
that for the small sum of 10 cents, 
a slim dime, this emblem could be 
secured and attached at any 
Sunoco station. 


Subtle stuff, but do you know | 


how many of these tags has been 
distributed to date? 
1,000,000, Leister told me, and the 
demand still keeps up. Motorists 
grab at the offer, without realiz- 
ing that as a body they already 
have paid Sunoco $100,000 for the 
privilege of carrying this Sun Oil 
Co. advertising. 


* * 
IN CONNECTION with the dis- 
tribution, Leister tells me one 


amusing incident where a motor- 
cycle cop had picked up a motor- 
ist whose car carried a Sunoco 
emblem. As he was filling out the 
ticket, the officer saw the emblem 
and was interested. Whereupon 
the offender asked him if he 
would like one for his motorcycle. 


The cop jumped at the offer, tore | 


up the ticket and said: “Go on 
with yez.” 

Awoman applied for five of the 
emblems, one for herself and one 
for each of her four children, with 
the explanation that if she showed 
favoritism and used only one the 
kids would fight about it. 


* * * 


DROPPING OFF the train at 
York, Pa., the expedition discov- 
ered at the American Chain Co. 
plant in that city O. R. McDonald, 
for years the big corporation’s 
sales promotion manager, who 
has just been placed in command 
of the Manley division, which 


TIONS 9 STATES FOR JULY, 1935-1934. 


The new states shown today complete the February passenger car registrations, 


HUDSON GROUP 








Sparks » 


(Continued from Page 1) | 





More than 
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Chris 
Sinsabaugh 





makes lifts, compressors and 
| wheel aligning equipment, all of 
which fit into the neighborhood 
sales-service picture so nicely. 
Although only on the job since 
the first of July, McDonald notes 
increasing demand for the wheel 
aligning equipment because of 
|laws which are being passed 
|'which make testing of automo- 
biles for bum brakes and other 
ills compulsory. More and more 
are the states, just like the auto- 





|mobile industry itself, becoming 
| safety conscious. 
* * * 







ONE OF THE last things I did | 
| before quitting New York was to 
check in with Lee Eastman, in 
charge of operations for Packard 
in the territory which includes | 
New York, New Jersey, Connecti- | 
cut, West Massachusetts and 
Northern New Jersey, a veritable 
kingdom. And the ruler of all| 
this feels sorta good about busi- 
ness. He has added 104 outlets 
and within the last three months, 
he tells me, Packard has climbed 
|from sixteenth to eighth place in 
sales. His used car situation is 
particularly good. So evenly has) 
demand kept up that there will be | 
no clean-up sales at the end of 
the Packard year. And gratify- | 
ing, too, is that Eastman’s dealers 
have sold 3,000 of the One-Twenty 
models since they came out in 
March. 


Here are two good examples of unique body designs for trailers which lend advertising value to the en- 
= as Rng in the story on page 16. The upper picture here shows a well balanced rig that 
makes a striking appearance on the road. The lower picture shows some ique stre ini 
ONE THING the trip has tinge! makes a g apy pictu ws some unique streamlining effects. 
me is that there is something | : : 
more to this cocktail hour idea|°®™ buy any cocktail on the Steel Market Better partment of Commerce. These 
than I thought. I have been | Menu for two bits, whether or not a showed that exports of iron and 
laboring under the belief that it| the list is 35, 40 or even 50 cents. As Exports Increase} steel products during June to- 
was simply an hour when it was Such bargain sales seem to be Washington, Aug. 9.—Continu- taled 289,687 gross tons, against 
|an opportune time to lift a quick | greatly appreciated by the|ing improvement of the steel | 286,599 tons in May and 219,406 
‘one, but in Philadelphia I discov- | Quakers. market is reflected in figures an- | tons in June, 1934. Foreign ship- 
ered that from 4:30 to 5:30 you And that finishes today’s column. | nounced this week by the De-|™ents in June established a new 
7 ra pet eee aes ea modern volume record for that 
month, it is stated, reversing the 
usual seasonal trend by exceed- 
ing May exports for the first time 
in five years. 
Exports during the first six 


* * * 











months of this year totaled 1,- 
595,934 tons, compared with 1,253,- 
170 tons 


NASH GROUP NON-AFFILIATED GROUP 







in the corresponding 















































g a 
-_ . 
STATES , © r=] © < period of last year. 
&& 8 = » e Japan was the leading foreign 
bs 3 < bs 3 2 market for iron and steel scrap 
= <= - ol Zz during June. 
Delaware 17 8) 25 2 4! 6 1 815 
34] 18) 7| 25 3 4 7 2 2 7 612 . m 
Wisconsin "351147, ~~67,~«214| 210, 202,~—« 412 6|36| 17; 103; 1, 15) 87,4 so48|| Coming Events 
34] 93] 35 128 106) 63 169 6! 25] 22 12 3 7 85 2 5 5OL : 
Arkansas 35 18) +11, +29 3| 5 8] [9 2 Iz | 2 3 | 2933 
"34 30! 4 34 5 6 11] 2 I 2 36 1 2] 2692 SEPTEMBER 
Missouri 35] 85 36 121] 40 36 76] 5 43 10 83 4 9 72 2 | 7745 11-21—Cleveland, Ohio, Machine Tool Show, 
— 70) = 26) ssi] 2G 74) 16) 29 8) 13 8 11) 107 2 21-6056 de 
Montana "35 110 37 147] 29 36 651 1 12 16 27 1 4 47 8 | 2264 | .3-!3—Paris, France. French Automobile Show, 
‘ss] at)__ts|__s0f__ ts}, eat a) 2 ft 1]__Tase| See ere ee Oo 
North Carolina 35] 83 33 116] 10 6 16] 3 23 4 63 4 41 14 1) 6053 30-31, Nov. 1-2—Newark, N. J, Commercial 
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Rise of 3 3 Points 
By GM, Briggs, 
Chief Advances 


By C. J. ALEXANDER 


New York, Aug. 9.—Declara- 
tions of dividends by automotive 
companies in July were sharply 
higher than in both the preceding 
month and in the like period of 
last year. The total amount to be 
paid as a result of actions taken 
last month is $7,400,000, as com- 
pared with $2,300,000 in June and 
$2,465,000 a year ago, an increase 
over 1934 of 200 per cent. 


August promises to be still a 
better month in dividend declara- 
tions, General Motors already 
having doubled its quarterly rate 
and declared another extra of 25 
cents a share. This alone will 
account for a disbursement of 
more than $30,000,000. 





Declarations Up 121% 

Declarations of dividends by 
car and truck companies in July 
amounted to $2,200,000, as against 
$900,000 in June and $115,000 in 
July of last year. Parts and ac- 
cessory companies last month 
made declarations calling for the 
payment of $5,200,000 in dividends, 
as against $1,400,000 in June and 
$2,350,000 in July, 1934. This was 
an increase of 121 per cent over 
a year ago. 

Dividend actions taken in the 
first seven months of this year 
called for the payment of $56,112,- 
000 to stockholders, comparing 
with $48,564,000 in the like period 
of last year, an increase of 15.5 
per cent. Of this amount, car 
and truck companies accounted 
for $35,768,000, comparing with 
$32,415,000 last year, a gain of 
10.3 percent. Parts and accessory 
company declarations amounted 
to $20,344,000 in the seven months, 
as against $16,149,000 in the like 
1934 period, an increase of 26 per 
cent. 


Among the recent declarations 
was that of Timken Roller Bear- 
ing Co., which declared the regu- | 
lar of 25 cents a share on its 
capital stock and also an extra 
of 50 cents, both payable Sept. 5 
to stockholders of record Aug. 20. 
Last quarter this company de-} 
clared an extra of only 25 cents. 


In addition to the dividends on 
its common, General Motors de- 
clared the regular quarter of $1.25 
on its preferred, payable Nov. 1 
to stock of record Oct. 7. 

Hit New Highs 

Firestone Tire & Rubber de- 
clared the regular quarterly of 
$1.50 cents a share on its pre- 
ferred stock, payable Sept. 1 to | 
holders of record Aug. 15. Motor | 
Wheel declared the regular quar- | 
terly of 15 cents on its capital 
stock, payable Sept. 10 to stock 
of record Aug. 20. Wilcox-Rich 
increased the quarterly rate on 
its “B” stock to 15 cents by de- 
claring a dividend of that amount, 
payable Aug. 15 to holders of 
record Aug. 1. 


Automotive stocks on the ex- 





changes went into new high 
ground for the year again this 
week, General Motors being in 


great demand following the an- 


nouncement of the higher divi- 
dend. 
The Automotive Daily News 


stock price averages for the week 
ended Aug. 7 compared as fol- 
lows with those of the preceding 
week and the like period of last 
year: 


24 Motors 3 
10 Car-truck co's 28.81 15 +-1.04 
10 Parts-accessories. 27.52 27.06 + 
4 Tire-rubbers 14.44 14.7 } 29} ) 

A three-point rise in General 
Motors during the week accounted 
for the chief part of the advance 
in the average price of the car 
and truck stocks and a three- 
point gain by Briggs was the 
principal factor in lifting the 
parts and accessory group. Gen- 
erally speaking the automotive 
stocks were irregular during the 
period covered by the averages, 


further Tide auuaaien having made 
its appearance after they had 
gone into new high ground. 

All the averages except tires 
made new highs for the year, sup- 
planting the previous highs made 
in the preceding week. 


A feature of recent trading has 
been the activity in some of the 
lower priced shares of car and 
truck companies, such as Hudson, 
Studebaker and Packard. Nash 
has been a strong feature during 
the past two weeks. 


Some concern is being shown 
over earnings of the automobile 
industry for the third quarter but 
there still is confidence that the 


| profits for the fourth quarter will 


be good. 

Collins & Aikman Corp. de- 
clared the regular quarterly divi- 
dend this week on its 7 per cent 
preferred stock of $1.75, payable 
Sept. 3 to stockholders of record 
Aug. 20. Timken-Detroit Axle 
Co. declared the regular quarter- 
ly of $1.75 on its 7 per cent pre- 
ferred, also payable Sept. 3 to 
stock of record Aug. 20. 


Financing Postponed 

Proposed financing by Good- 
year Tire & Rubber Co. has been 
postponed indefinitely, it was an- 
nounced. 

Holdings of the following auto- 
motive stocks was reported as of 
June 30 by Railway & Light Se- 
curities Co., an investment trust: 
Chrysler, 500 shares; Fisk Rubber, 
1,000; General Motors, 1,000; Lib- 
bey-Owens-Ford, 1,200; Timken 
Roller Bearing, $3800. The com- 
pany also held $50,000 in face 


valeu. bonds of Kelsey-Hayes 
Wheel. 
Evans Products Co. has called 


for payment on Aug. 15 at 102 
and interest the entire issue of 6 
per cent debentures, due in 1938, 
of Evans Auto Loading Co., Inc., 
predecessor company. 

E. G. Budd Mfg. Co. has an- 
nounced a plan for the extension 
of its $1,493,000 of 6 per cent de- 
bentures, due 1938, to 1941, under 
which 25 per cent of the face 
amount would be paid to those 
accepting the offer. 


Offer 15,000 Shares 


Of Piston Ring Stock 
Muskegon, Mich., Aug. 9.—An 
offering of 15,000 shares of no par 
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1935 1935 NEW YORK 
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Hupp Motor 
International Harvester 
Johns-Manville 
Kelly-Springfield Tice 
Lee Rubber & Tire 
Libbey-Owens-Ford Glass 
Ludlum Steel 


motors were strong, the 





value common stock of the Mus- 
kegon Piston Ring Co. was made 
Aug. 6 by Haskell, Scott & Geyer, 
Inc., Chicago, at the approximate 
trading price on the over-the- 
counter market at Grand Rapids 
and Chicago, now about $23 a 
share, yielding at present divi- 
dend rate of 8.7 per cent. The 
sale of this stock represents no 
new financing on the part of the 
company and no part of the pro- 
ceeds will be received by the 
company. 

The company showed a sub- 
stantial operating profit in every 
year of the depression. Earnings 
for the first six months of 1935 
are reported by the company to 
amount to $2.14 per share. The 
company has no funded debt or 
preferred stock outstanding. Of 
the 110,000 common shares au- 
thorized, there is only $52,894.66 
in shares outstanding. The pres- 
ent offering, comprising 15,000 
shares, has been issued, fully 
paid, and outstanding. 





Federal Truck Reports 
Net Profit of $134,418 


Detroit, Aug. 9.—Federal Motor 
Truck Co. and subsidiaries report 
net profit of $134,418 after charges, 
depreciation, etc., but before Fed- 
eral taxes, for the six months 
ended June 30, 1935. This com- 
pares with a net profit of $37,097 
for the same period last year. 

Current assets as of June 30, 
1935, including cash and market- 
able securities of $689,432, 


AUTOMOTIVE STOCK QUOTATIONS 


AT CLOSE OF MARKETS, FRIDAY, AUGUST 9, 1935 
(Furnished by Wm. C. Roney Company, Union Guardian Building, Detroit) 














New York, Aug. 9, 3:15 P.M.—Carried to new highs on a 
sensational wave of buying, General Motors and Chrysler 
provided fireworks for the market today. 
more than two points above yesterday’s close. 


active issues on the exchange. 
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Ratomuotive ve Dividends Show Sharp Gain in July 


Both closed 
Other 


group being among the most 





and cur- 


amounted to $2,764,537 
rent liabilities were $495,851. 

The increase in net profit is the 
result of a substantial increase in 
sales, it is said. The company 
reports a further increase in or- 









ders in the month of July, which | 


is construed to indicate there will 
be no mid-summer sales recession 
for Federal. Officials also ex- 
pressed themselves as optimistic 
over the outlook for a continu- 
ance of good business for the re- 
mainder of the year. 


Borg-Warner Shows 


Increase in Balance 


Muskegon, Mich., Aug. 9.—Cash 
balance and earned surplus ac- 
counts of the Borg-Warner Corp., 
parent concern of the Norge di- 
vision of Muskegon Heights, 
showed increase of $2,000,000 to 
$3,000,000 as of June 30, as com- 
pared with that of Dec. 31, 1934, 
the statement for the previous six 
months. 

Working capital also was $758,- 
189 greater, while the balance 
sheet reflected a substantial debt 
and preferred stock retirement. 

Set up as credit liabilities, 
therefore deducted from the work- 
ing capital, was $866,250 in Morse 
Chain Co. bonds, called for re- 
demption July 1, 1935; and $838,- 
500 preferred stock called for re- 
demption Aug. 31, 1935. Cash 
balances of the corporation as of 
June 30 and Dec. 31 were $10,- 
245,508 and _ $7,126,489, while 
earned surplus showed an in- 
crease from $3,525,166 to $5,579,- 
631. 
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General Motors 


Last Minute Wall Street Wire 
From C. J. ALEXANDER 


Wall Street Correspondent, Automotive Daily News 


Boosts Dividend 
As Profits Rise 


New York, Aug. 9.— Directors 
of General Motors Corp. at Mon- 
day’s meeting declared a regular 
dividend of 50 cents and an extra 
dividend of 25 cents per share on 
the common stock, payable Sept. 
12, to stockholders of record Aug. 
15, and also a dividend of $1.25 
per share on the $5 preferred 
stock, payable Nov. 1, to stock- 
holders of record Oct. 7. 


Alfred P. Sloan, jr., president, 
in commenting upon the action 
of the board of directors, stated: 


“As to the increase in regular 
dividend rate from 25 cents to 50 


W. C. Durant Takes 
New Market Fling 


New York, Aug. 9.—Wil- 
liam C. Durant, one of the 
leading figures of the bull 
market which came to a 
conclusion six years ago, is 
working full time these 
days, the Associated Press 
reports. 

Today, at 73, he is again 
attempting to reap a har- 
vest with a fresh fling at 
the market in which he lost 
millions. 

The one-time automobile 
magnate is today in an 
office far away from the 
clatter of Wall Street. His 
remarks leave little doubt 
that he is confident of both 
his future and that of busi- 
ness in general, the AP 
reports. 








cents per quarter, I might state 
that it has been a long standing 
policy of the board to establish a 
normal or regular rate of divi- 
dend as generous as possible, and 
one that can be reasonably 
counted upon by the stockhold- 
ers, while at the same time re- 
flecting the financial position of 
the corporation, the current rate 
of earnings, and the future trend, 
so far as that can ever be dis- 
cerned. The increased rate or- 
dered at this time reflects the 
judgment of the board with re- 
spect to all these factors. 


“The regular dividend declared 
today represents a rate of dis- 
bursement two-thirds of that of 


| the pre-depression period.” 


Timken Bearing Co. 
g 


Declares 50c Extra 


New York, Aug. 9.—The Tim- 
ken Roller Bearing Co. has de- 
clared an extra dividend of 50 
cents a share and the regular 
quarterly dividend of 25 cents a 
share on capital stock, payable 
Sept. 5 to holders of record Aug. 
30. 


Net profit for the first half of 
1935, after charges, was reported 
at $4,522,278, equal to $1.87 a 
share, compared with net earn- 
ings of $2,576,293, equal to $1.07 a 
share, for the similar period of 
1934. 


'Maek Truck Has Loss 


Of $132, 


York, Aug. 
Inc., reports 
ended June _ 30, 
of $132,015 after 
depreciation, 


O15 in Quarter 


9.—Mack 
for quar- 
1935, net 

ordinary 
ete. This 


New 


loss 
taxes, 


|compares with net loss of $187,- 


018 in preceding quarter and 
profit before federal taxes of 
$210,627 in June quarter of pre- 


vious year. 


For six months ended June 30, 
net loss was $319,033 comparing 
with profit of $180,980 before fed- 
eral taxes in first half of 1934. 
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Support 

“One of the strongest methods of supporting our deal- | 
ers, that we know of, is through the medium of vigorous | 
and frequent employment of newspaper advertising,” be- | 


the Ath Dimension 


The News of Automotive Advertising 
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GERRY SCHURMAN 






lieves W. B. Hurlburt, vice-president and director of sales 


of the Hupp Motor Car Corp. 
In a statement of the plans 


and policies of the company, | 


Hurlburt said that “recent years have made it quite evi- | 


dent that dealers are entitled to, and must have, the closer 
co-operation and support of their® 


factories to develop maximum 


sales and profits.” 


Hupp proposes to concentrate 
its advertising in cities and towns 
where it has representation, eli- 
minating waste from advertising 
the circulation of which goes into 
districts having no selling serv- 
ices. 


“Our present plans,” Hurlburt 
explained, “call for an actual in- 
crease of more than 30 per cent 
in this form of advertising as 
compared with our expenditure 
per car in any former year. 
Hupp newspaper advertising is 
now being carried in more than 
400 newspapers and we are now 
using more advertising than in 
any previous month this year. It 
is planned to employ additional 
newspapers and more frequent 
and liberal insertions.” 


Hurlburt concluded by paying 
tribute to the newspapers and 
their “readiness to publish favor- 
able news about our progress and 
products.” 


$5,000 


A $5,000 slogan contest is an- 
nounced by Chevrolet in connec- 
tion with its 13-week extension of 
the Musical Moments program 
over at least 285 radio stations. 


Chevrolet’s other radio  pro- 
gram, the G-Men series, is said to 
be drawing favorable comments 
from the public to the tune of 
thousands of letters. 


Facts 

A booklet of facts has been 
sent to De Soto dealers for use 
in connection with “Compare the 
Value Week.” From coast to 
coast, dealers are being lined up 
to present safety and economy 
features of the De Soto. Police 
departments will co-operate in 
many cities to give brake tests. 
Gasoline tests will also feature 
the campaign. 


Tested in several key cities, the 
plan has proved to be one of the 





most successful of recent years, 
De Soto officials say. 


Problems 


The National Broadcasting Co. | 


has just announced the comple- 


tion of a two-year study of its 
relations with advertisers and 
agencies. With the information 


thus obtained, NBC has prepared 


a series of reports dealing with | 


the problems involved in agency 

handling of broadcast advertising. 
The reports will be issued only 

to accredited agency executives. 


Moves 

Advertising Age has moved its 
Chicago offices to larger quarters 
at 100 E. Ohio st. 


Class 

In a group of class publications, 
Goodyear is to continue the ad- 
vertising of Life Guard tubes. 
The ads will stress the construc- 
tion of the tubes and will not pre 
sent them as_ blow-out proof. 
There will be no general news- 
paper campaign because the 
higher-priced tubes are believed 


better suited to class publications. | 


Erwin Wasey & Co. is the 
agency in charge. 


Here and There 
Stephen R. Hoye, 





who joined | 


Fortune six years ago as a repre- | 
sentative, has been appointed ad- | 
vertising manager to succeed F. | 


DuDossoit Duke, recently re- 
signed. Dudley Carson has 
moved to MacManus, John &| 
Adams, where he will continue 


with Cadillac publicity work... . 
Maxon has advanced 


Fanklyn | 


Kelley to art director in the New | 


York office. He was 
assistant to Rocco DiMarco, art 
director in Cleveland ... E. A. 
Rothman, vice-president of Camp- 
bell-Ewald, is transferring his 
headquarters to the New York 
office. He will handle the U. S. 
Rubber account . . Jerome B. 


formerly | 


Gray & Co. has been appointed | 


by the Farm Journal to handle 
its promotional advertising . 
Gerald Page-Wood has returned 


to the Chicago office of Erwin, | 


Wasey & Co. He was formerly 


with them from 1916 to 1929, when | 


he joined Williams & Cunnyng- 
When 


ham as_ vice-president. 
that agency merged with Roche 


he continued in the same position. 





Federal-Built Highways 
Would Circle Equator 


Washington, Aug. 9.—A high- 
way entirely circling the earth at 
the equator would be the equiva- 
lent of the roads and streets built 
by the Federal government and 
the states during the last fiscal 
year, according to figures just 
compiled by the Federal Bureau 


of Public Roads. The total was 
24,000 miles and at the end of 
the fiscal period almost 10,000 


more miles were under construc- 
tion or approved. On the same 
jate 6,190 large bridges and 
grade crossing structures had 
been built or were under con- 
struction or approved. These 
figures do not include many miles 
built in national parks or across 
public lands. 

Of the roads completed, 13,338 


miles were on the Federal-aid 
system outside municipalities, 
while 1,904 miles were highway 


or streets extending the system 
into or through cities and 9,358 
were secondary or feeder roads. 


The primary 
eral appropriations for highways 
was to increase employment and 
of $600,000,000 provided by the 
National Industrial Recovery Act 
and the Hayden-Cartright Bill 
only $32,000,000 remained avail- 
able for new projects June 30 
last. However, $400,000,000 more 
has been made available under 
the $4,800,000,000 work relief pro- 
gram, half of which will be al- 
lotted states for new roads and 
half for grade crossing elimina- 
tion. 


Add Men, Machinery 
For $1,500,000 Order 
Syracuse, N. Y., Aug. 9.— New 
Process Gear Corp. has obtained 
a $1,500,000 contract for’ the 
manufacture of rear end assembly 
carriers for Plymouth and Dodge 
cars, according to an announce- 
ment made by Anthony A. Hen- 
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| Chevrolet has started campaigning with a new series of ads to appeal to the summer tourist. Here is 





is one of the first. 
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ninger, president of the company.|ery is being installed, and that,| ber of employes will be increased 
He said that additional machin-| beginning about Sept. 1, the num-/| from 750 to 1,450. 
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Stromberg Carburetion puts 
the wild “horses” to work 





IME AFTER TIME—so repeatedly that it’s become 


almost a matter of course — Stromberg Carburetion has 







increased horsepower and cut down fuel consumption of 






engines of all types, in cars of all price groups. 






Such a simple way to provide more brilliant performance 
and economy! 










Why not try it out before you close 










STROMPERE | 
CLIAAULEVOR 
SOW Gleb 
ask 


the specifications on your new cars? 









It isn’t accident or mere coincidence, that more American car 






manufacturers have adopted the Stromberg Carburetor than 






all other makes of carburetors combined. Those things don’t 






just happen. Stromberg gives you better carburetion. The 






proof has been written in hundreds of proving-ground test 






reports. It’s expressed in higher speeds, more power, faster 






response, better economy, more stable settings—all things 






that every motor car owner wants. 






Why not call in Stromberg now? There’s still time. 






Stromberg, like all Bendix organizations, moves fast. 






BENDIX PRODUCTS CORPORATION 


(Subsidiary of Bendix Aviation Corporation) 
401 BENDIX DRIVE, SOUTH BEND, INDIANA 


STROMBERG CARBURETOR 


A BENDIX PRODUCT 





